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Anomauia. Cmamms npucesauena ananizy cmawy eleKmpoHHoi Komepyii
6 Ykpaini y 0o6oennuti uac i nio uac ilHU ma 6USHAYEHHIO OCHOBHUX BEKMOPIE
PO36UMK).  3MIiYHEeHHSI  KOHKYPEHMOCHPOMOMNCHOCMI  CY4acHo20  Oi3Hecy

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-2




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-2

00CA2a€EMbCSL 34 PAXYHOK AKMUBHO20 BNPOBAONCEHH YUPDPOBUX IHHOBAYIL,
30kpema y ¢hopmax opeauizayii, xonabopayii 6izHecy, GopmysanHs micHOL
83a€MOO0II 3 KIIEHMAMU Ma eKCHnaucii 3apyoincHux puHkie. Pozenanymo nopmu
YUHHO20 3AKOHOOABCMEA W0O0 MAYMAYEHHS MEPMIHY «eNeKMPOHHA KOMEPYisiy
ma euzHauenus cyo ’exmie e-commerce. Busnaueno cmpykmypy e-commerce, 00
AKOI cni0 ioHecmu IHHOPMAYItHI eleKMPOHHI NOCAYeU, eNeKMPOHHUL DYX
Kanimany;, eleKmpoHHY MOp2ieNl0, YNPAGIIHHA JIAHYIO2AMU NOCMABOK;
eIeKMPOHHI 2pOULi, eleKMpPOHHUN MAPKemute, eleKmpoHHI CIMpaxoei nociyeu,
eleKmpOHHUL OAHKIHE.

Ha cyuacnomy emani pozsumky 6 Ykpaini cghopmosano nacmynui mooeni
e-commerce. B2B (6iznec ons 6isnecy); B2C (6iznec ona cnosxcusaua); B2G (8io
oiznecy 0o enaou); C2B (8i0 cnoowcueaua oo 6iznecy); C2C (8i0 cnosxcusaua 00
cnoocusava); C2G (8i0 cnooscusaua 0o énaou);, G2B (8i0 eénaou 0o 6isnecy);
G2C (8i0 enaou 0o cnoaxcusaua); G2G (érada — 61adi). Buznaueno cymuicmo
3A3HAYEHUX MOoOeel.

o 2022 p. ykpaiucbkuii puHoOK e-commerce Maé cmauny OUHAMIKY
pozeumky, 3a nepiod 2018-2021 pp. obcaeu punky 3pocau y nonao 2,3 pasu. ¥V
nepuii micayi iliHu 8i00Y10cb CMpIiMKe «NPOCIOaHHs) puHKy matixce y 12 pasis,
wWo 00YMOBIEHO NOPYUEHHAM N02ICMUKY, SHAYHUMU PYUHYBAHHAMU, AKMUBHOIO
Gazor nepemiwjennsi HacelewHsi [ Oi3Hecy y Oinbus Oe3neuyHi pecioHu ma
bazambma THWUMU HECHNPUAMIUSUMU ONs pPO3BUMKY 0Oi3Hecy ¢akmopamu.
Ilpome 6oce 3 cepedunu Gepeznsa 2022 p. puHok nouag aodanmosy8amucs,
3HAYHUX 3MIH 3A3HANA CMPYKMYpA NONUMY. 3pOCMAHHA NORYIAPHOCHI e-
commerce Cnpusiio i 3DOCMAHHI0 00CA2I8 PEKNAMHO20 PUHK) 8 YbOMY Ce2MeHMI,
npu Ybomy 8iOMIUAEMbCA ONMUMI3AYIA PEKTIAMHUX OI00XCEMIs.

Bionocno ¢hopmysannus cmpameeciti po36umky pumKy e-commerce Mae
Oymu 0ompumMaHo cniivHe npasuio OJisk 8Cb020 OI3HECY: NOBOEHHE 8IOHOBIEHHS
NOBUHHO Oasyeamucsi came HA eKOHOMIYHOMY Bi0OHO8NeHHI, a @inaHcosa

oonomoza He NOBUHHA to2o 3amiwiysamu. Modcnugicmio 015 3anoYamKy8anHsl,
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macwmabyeaunHs ma po3sumky OizHecy cmanu maxodxc epaumu (8i0 1000 0o
270000 oon. CIIA), 6 Yxpaini die 0osoni bazamo maxux npoepam, 5K 6i0
MIJHCHAPOOHUX, MAK I 810 0EPAHCABHUX OOHOPIB. 3 Memor 8MPUMAHHS PUHKOBUX
no3uyiil ma 3a801068AHHS NPUXUTbHOCMI KIIEHMIB, NIONPUEMYI 3ACMOCO8YIOMDb
KpeamusHi nioxoou ma 6nposaddHcyloms IHHOBAYil, 0COOIUB020 3HAYUEHHS.
HAOy8a€e pO3UIUPEHHT DPUHKY (8 moMy YUCHi | 6npo8aodd’ceHHsi cmpamezill
eKCNaHcii  3apyOidcHUX puHKi@), HemeopKiHe, Kolabopayis 0Oisnecy ma
Oidorcumanizayisi y NOEOHAHHI 3 XMAPHUMU DILUEHHAMU, came MAaxuil ¢hokyc
PO36UMKY) BIMYUHAHO2O Oiznecy cnpusamume ni0BULEeHHIO
KOHKYPEHMOCHPOMONCHOCMIE,  3HUNCEHHIO  DIBHA  KOpYNyii, 3abe3neueHHio
0ocmyny 00 HAUCYYACHIUUX NOCTYe.

Kniouosi cnosa: enexmpouna rxomepyis, yugposa exonomira, OisHec,

OHNAUH-NPOOAXCE, cMpamezisi pO36UMKY, HICAAB0EHHA P030)008a.

Summary. The article is devoted to the analysis of the state of e-
commerce in Ukraine in the pre-war period and during the war and the
definition of the main vectors of development. Strengthening the competitiveness
of modern business is achieved through the active introduction of digital
innovations, in particular in the forms of organization, business collaboration,
the formation of close interaction with customers and the expansion of foreign
markets. The norms of the current legislation regarding the interpretation of the
term "e-commerce" and the definition of e-commerce subjects are considered.
The structure of e-commerce, which should include information electronic
services; electronic movement of capital; e-commerce; Supply chain
management electronic money, electronic marketing, electronic insurance
services; electronic banking.

At the present stage of development in Ukraine, the following e-commerce
models have been formed: V2V (business for business);, V2S (business for the

consumer); V2G (from business to government); S2V (from consumer to
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business);, S2S (from consumer to consumer); S2G (from consumer to
government);, G2V (from government to business); G2S (from the authorities to
the consumer);, G2G (power to power). The essence of the specified models is
defined.

Until 2022 the Ukrainian e-commerce market had a steady dynamics of
development, for the period 2018-2021. market volumes grew by more than 2.3
times. In the first months of the war, there was a rapid "subsidence" of the
market almost 12 times, which is due to a violation of logistics, significant
destruction, the active phase of the movement of population and business to
safer regions and many other unfavorable factors for business development.
However, from mid-March 2022 the market began to adapt, the structure of
demand underwent significant changes. The growing popularity of e-commerce
contributed to the growth of the advertising market in this segment, while
optimizing advertising budgets.

With regard to the formation of strategies for the development of the e-
commerce market, a common rule for all business should be observed, post-war
recovery should be based on economic recovery, and financial assistance should
not replace it. Grants (from $1,000 to $270,000) also became an opportunity for
starting, scaling and developing a business. USA), Ukraine has quite a lot of
such programs, both from international and state donors. In order to maintain
market positions and gain customer favor, entrepreneurs apply creative
approaches and introduce innovations, market expansion (including the
introduction of expansion strategies for foreign markets), networking, business
collaboration and digitalization in combination with cloud solutions, it is this
focus of domestic business development that will increase competitiveness,
reduce corruption, ensure access to the most modern services.

Key words: e-commerce, digital economy, business, online sales,

development strategy, post-war development.
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IHocranoBka mnpodGaeMu. 3a Cy4yaCHUX YMOB JUHAMIYHOTO PO3BUTKY
KOMEpIIii HEB1/I’€MHO MOCTa€ MUTAHHS PO3MIMPEHHSI PUHKIB 30yTy, 301bIIECHHS
LUJIBOBOI ayJUTOPii, MPUCKOPEHHS Ta CIPOIIEHHS MPOIEAypU OOCITYyTrOBYBaHHS.
Came uudposizas 613HeCy CTa€ PyIlieEM PO3BUTKY HaIlIOHAJTBHOI €KOHOMIKH, IO
noTpebye apanTaiii 0 CBITOBUX CTaHAapTiB mudpoBoi iHmyctpii. Ilepiox
MaHjieMii CTaB MOTYXKHUM CTUMYJISITOPOM PO3BUTKY €JIEKTPOHHOI KOMEPIli, Ha
CHOTOJIHIIIHIM JeHb CKJajach CHUTYyallis, Koiau Oi3Hec, M0 HE Mae
MPEJCTAaBHUIITBA B TJIO0ANBHIA MEpEexi, BTpayae KOHKYpPEHTHI mo3ulii. BiifHa
BHECJIA MEBHI KOPEKTHBU JO PO3BUTKY EJIIEKTPOHHOI KOMEPIIi, 3MiH 3a3HAJIH
YMOBH BeJleHHA Oi3Hecy, CTpPyKTypa NONUTYy Ta 0araro IHIIUX [HUTaHb.
CbOroJIeHH1 BUKIIMKM 3MYCHJIM O13HEC 10 MOIIYKY IUIAXIB BUXOIY 3 KPHU30BOi
cutyanii. Cnii 3ayBakUTH, KPU30B1 CHUTYyallli MalOTh HE JIUIIE HETaTUBHUM
BIUIUB Ha Oi3HeC, a ¥ MO3UTUBHUN, KOTPUU MONSATa€E B TOMY, IO «CIAOKHIA
O0i3HeC CXOOUTh 3 JHWCTaHIID», a «CWIbHI» aJanTOBYIOThCS 1 3HAXOIAThH
MOXJIMBOCTI PO3BUTKY, NpPUIMAaO4M MOJEKYAH PU3UMKOBaHI W HECTaHAAPTHI
pILIEHHS.

AHaJi3 ocTaHHIX HocJiIKeHb I myOuaikamii. J[oCnmiPKeHHIO MUTaHHS
PO3BUTKY €JIEKTPOHHOI KOoMeplii B VYKpaiHi MPUCBIYEHO YUMAJIO YyBaru
HayKOBI[IB Ta mnpakTukiB. CmiB3acHOoBHUK Fibermix Ta Savex Minerals B.
AnnpyxiB [l1] posriasgae nOpakTUKy ajamntaiii Ta 3MiH Oi3Hec-MOJenleH,
KpEaTUBHUM TMIAXiJ [0 PpO3BUTKY Oi3HECY Ta MapTHEPCTBO B YMOBax
MOBHOMACIITAOHOTO BTOPTHEHHSA. YKpaiHChbKUMHM HaykoBisiMu M.I. J[uba Ta
10.0. Tepnero [2] 3miiicHeHO aHami3 NEPCHEKTUB PO3BUTKY HAIIOHAIBHOT
€KOHOMIKM 3 BpaxyBaHHSIM MOTEHIany aipkutanizamii. P. IBanmna [3], H.
Packomna [9] Ta M. Sposa [11] 3a1licHiin aHani3 po3BUTKY PUHKY €-COmMmerce B
YMOBaxX MOBHOMAcCIITAOHOTO BTOprHeHHs. BiTunsnsuum aBropom T.B. Mapyceit
[5] nmochimkeHO TEHAEHIT PO3BUTKY Ta €KOHOMIYHI HACIHIJKM BUHUKHEHHS
enexktponHoi komepuii. O.I1. ITogpa ta A.B. Poroxunceka [7] po3KpUBaroTh

CYTHICTb TOHSITTS «EJIEKTPOHHUI O13HEC» MOCHTIIKYIOTh TEXHOJIOT1] yIIpaBIiHHS
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Ta 0COOJMBOCTI PO3BHUTKY, 3arpO3M Ta MEPCHEKTHBH PO3BUTKY EJIIEKTPOHHOTO
013Hecy. Ykpainceki aBTopu O.M. Snenko, A.C. I'pazina, O.O. llleBuuk [12]
JOOCHIKYIOTh PETPOCHEKTUBHI OCOOJMBOCTI Ta CY4YaCHUM CTaH pPO3BUTKY
€JIEKTPOHHO1T KOMEpIIii, KOHKYPEHTHI MepeBaru Ta npooieMu ii GyHKIIIOHYBaHHS
B YKpaiHi.

[iOpunHa BifiHAa CYTTEBO YCKJIAJHUJIA PO3BUTOK Oyb-SKOro Oi3HECY B
VYkpaiHi, B TOMy 4HCHIl 1 €JIEeKTPOHHOI KOMEpIIii, 1[0 BUMAara€e MOIIyKy HOBHUX
pIlIEHB JIJIsi PO3BUTKY.

®opmyaoBaHHa muied crarri. OCHOBHUMHM ULUIAMH  CTaTTl €
JOCIIIDKEHHSI HACTYIMHUX NUTaHb: CTPYKTypa Ta MOJEIl PUHKY €-COmMMmErce;
0COOJMBOCTI PO3BUTKY PUHKY €-commerce y JOBOEHHUM MEpioj Ta B yMOBax
MOBHOMACIITA0HOTO BTOPIHEHHS; OOIPYHTYBaHHS €KOHOMIYHOI Ta COL{albHOL
e(EeKTUBHOCTI NIEpEeBEACHHS O13HECY B IUIOLIMHY €-COMMErce; OCHOBHI HANPSAMHU
PO3BUTKY PUHKY €JIEKTPOHHOI KOMEPIIii B YKpaiHi.

Bukiaaa ocHOBHOro marepiajy A0C/il:KeHHsI. 3HAUCHHS €JIEKTPOHHOL
KOMEpIIii N1 pO3BUTKY €KOHOMIKM YKpaiHU, OCOOJMBO B yMOBax TriOpUIHOT
BiifHU, HEBIIMHHO 3pOCTA€E Ta NOTPeOye BCEOIYHOTO JOCITIIKEHHSI.

B xoHueniii «uu@poBoi €eKOHOMIKW» MPUUHATO BUAUISTH TPU OCHOBHI
CKJIaJIOB1 €JIEMEHTHU: MiATpUMYyloua iH(ppacTpykTypa (amapaTHe Ta MpOrpaMHe
3a0e3MeueHHs], TEJIeKOMYHIKaIlli, Mepexl Ta 1H.); €JEeKTPOHHUI Oi3Hec;
eJIeKTpOHHA KoMepitis [2, ¢. 226].

KOHKYpeHTOCIPOMOXKHICTh CY4YacHOrO O13HECY JOCSATAEThCS 3aBIAKU
aKTUBHOMY 3alpoBa/DKEHHIO 1IU(pOBUX 1HHOBAIM, 30kpemMa Yy Qopmax
oprasizailii 013Hecy, mapTHEpCTBa, GOPMYBaHHS TICHOI B3a€MOJIIT 3 KJI1€HTAMH.

EnexkTtponna xkomepiiis (BiA aHri. e-commerce) € KOMEpPIIHHOIO
B3aeMoOJli€l0 Ccy0’ekTiB Oi3Hecy. BimmoBimHo g0 3akony VYkpainu «Ilpo
€JIEKTPOHHY KOMEPILiIO», 1€ « ... BIJHOCHHHU, CHOPSIMOBAHI HAa OTPUMAHHS
MpuOYyTKY, [0 BUHUKAIOTH I1]] YaC BYNHEHHS IPABOYUHIB I10/10 HAOYTTS, 3MIHU

a00 MPUNUHEHHS IMBIIBHHUX IpaB Ta O0OB’SA3KIB, 3MIMCHEHHI AUCTAHIIIMHO 3
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BUKOPUCTAHHAM 1H(QOpPMAIIHO-KOMYHIKAIIMHUX CUCTEM, BHACIIJOK YOTO B
YYACHHUKIB TaKHX BIJHOCMH BHUHUKAIOTh MpaBa Ta OOOB’S3KM MaHHOBOIO
xapaktepy» [8, c¢T. 3 u. 1]. Takox naHuM 3aKOHOM BHU3HAUEHO, 110 Cy0 €KTOM e-
commerce € «Cy0’€KT TOCHOJaplOBaHHS OyAb-sSKOi OpraHizaiiiHO-IPaBOBOL
dbopmu, 1m0 peanizye TOBapH, BUKOHYE poOOTH, HaJae TMOCIyrd 3
BUKOPUCTAaHHAM 1H(GOPMAIIMHO-KOMYHIKAIIHHUX cucTeM, abo ocola, ska
npua0daBae, 3aMOBIII€, BUKOPUCTOBYE 3a3HAa4y€HI TOBAapU, pPOOOTH, MOCIYIH
HUIIXOM BYHMHEHHS EJIEKTPOHHOrO MpaBo4yuHy» [8, cT. 3 u. 15]. 3a3HaueHwuit
3akoH perjiaMeHTye mpaBa Ta OOOB’SI3KM YYaCHUKIB BIAHOCHH, MOPSIOK
BUMHEHHS €JIEKTPOHHUX MPABOYMHIB, a TaKOX BHPIIICHHS CIOPIB Ta
BIIMOBIAANBHICTD Yy c(epi eIeKTPOHHOI KOMEPIIIi.

Jo e-commerce BIIHOCATH: 1HQOpPMAIlIHI EJIEKTPOHHI MOCIYTH,
€JEKTPOHHUN PYyX KamiTaly; €JEKTPOHHY TOPTIBJIIO; YIPABIIHHS JIAHIIOTAMHU
MOCTABOK; €JEKTPOHHI TPOIIl; €IeKTPOHHUI MapKETHHT; €JIEeKTPOHHI CTPaxXoBi
MOCIYTH; €IEKTPOHHUIN OaHKIHT.

[lepuri cucremu e-commerce y HadnpocTimiid gopmi 3’ aBunuck y CHIA
me y 1960-x pp. Ta BHUKOPHUCTOBYBAJIUCH 31€OUIBIIOTO TPAHCIOPTHUMHU
KOMMaHIAMU i1 3aMOBJIEHHsA Ou1eTiB Ta OOMiHy iHGOpMAIIEI0 MIX
TPAHCIIOPTHUMHU ciiy)k0aMu. Tak amepukaHcbka KoMmaHis American Airlines y
1964 p. 3ampoBaamiia aBTOMaTU30BaHYy CHCTEMY pE3€pBYBaHHS aBIaKBUTKIB,
po3poOKa cuctemu 3iiHCHIOBaNach criibHO 3 IBM Ta orpumana nazsy SABRE
[5, c¢. 1012]. Hdaroro 3apojpkeHHs e-commerce BBaxkatoTh 11.08.1994 p. —
MpOJAXK TEPIIOro KOMMaKT-TucKy uepe3 cait NetMarkey (aMepukaHCbKy
po3apiony miarpopmy) [12, c. 6].

[Ticna tpuBanoi nmangemii COVID-19 ta mouatky moBHOMAacIITaOHOTO
BTOPrHEHHA p( HaA TepuTopito YKpaiHU came aKTUBHUM mepexia Oi3Hecy 10 e-
commerce HaJlaB CTpaTeriyHl NepCIeKTUBU PO3BUTKY. SKIO 10 MOYATKY BIMHU
CEerMEHT e-commerce 3aiimaB smie 0au3bko 9%, 1o y 2023 p. 1eil noka3HuK

nepeBuiinB 11% Ta Mae CTIHKY TEHACHIIIO 10 3pOCTaHHS.
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Ha cyuacHoMy eTami pO3BUTKY pO3pI3HAIOTH HACTYyHHI MOJENl e-
commerce:

— B2B (6i3Hec nns Oi3HeCy) — TOProBO-3aKyHiBEJbHI MaiIaHYUKH,
€JIEKTPOHHI KaTaJOTH 1 BITPUHU, €JIEKTPOHHI TOPrOBI psiiu, [HTEpHET-Mara3uHu,
€JIEKTPOHHI Oip’Ki Ta ayKI[IOHW, Taily3eBl TOProBl MallJaHYMKH, CUCTEMHU
MOBHOrO IWKIy cynpoBoay kiieHta (CRM), cucteMu MOBHOTO LUKy
cynpoBojy mnoctadanbHuka (SCM), ayTcopcuHTr, BipTyaidbHI HiANPUEMCTBA,
€JEKTPOHHI TIUIATDKHI CUCTeMH, cuctemu IHTepHer-Tpeiiainry, IHTtepHer-
1HKyOaTtopu, m-commerce, TOIIO;

— B2C (613Hec mng croxuBada) — €JIEKTPOHHI KaTajord Ta BITPUHHU,
TOpProBi  psiau, [HTEpHET-TpeUAMHT, €JNEeKTPOHHI ayKIiioHu, [HTepHeT-
CTpaxyBaHHs, CUCTEMHU TEJIEPOOOTH, €IECKTPOHHI IUIaTIkKHI CUCTEMHU, |[HTEpHET-
peKiiama, CHOHCOPCHbKI MpOTpaMH, €JIEKTPOHHE HaBYaHHS, 1HTEPAKTUBHE
tenebadeHHs, enexkTponHi 3MI ta iuie;

— B2G (Big 6i13HeCy 110 BlIaJik) — €AEKTPOHHI TOPTH 3aKYMIBIII TPOTYKIIiT
Ui JepKaBHUX TMOTpeO, BUKOHAHHSA JIEP>KaBHUX 3aMOBJIEHb, IOJAHHS
€JIEKTPOHHO1 3BITHOCTI;

— C2B (Bix cnoxuBaya 10 Oi3HECy) — IMPUBATHI MOCIYTH, Yy4acTb B
OMUTYBAHHSX Ta PEKJIIAMHUX aKIIsIX, Y4aCTh Y CIOHCOPCHKUX Ta MapTHEPCHKHUX
nporpamax;

— C2C (Big cmoxuBaya [0 CHOXKHMBaya) — €JIEKTPOHHI JOIIKH
OroJIONIEHb, IHTepHET-ayKI[1I0HU, CHCTEMH BIPYCHOI'O MapKETHUHTY Ta I1HILE;

— C2G (Bim cmoxuBaya 10 BiIaAM) — ydacTb y BHOOpax; cruiata
noJaTKiB, 300piB Ta MITpadiB;, ONUTYBAHHS TPOMAJICHKOI TyMKH; IOJAHHS
3as1BOK, CKapr Ta 3B€pHEHb T'POMA/ISIH;

— G2B (Big Bmaau g0 Oi3HECY) — €JNEKTPOHHI CHUCTEMU PO3MOMALTY
Jep>KaBHUX 3aMOBJIEHb;, 1H(OPMALIHO-TOBIIKOBI Ta HOPUAUYHI CIyXKOW;
3a0€3IeUeHHs] KOHTAKTY 3 aJMIHICTPallisIMU, MOJJATKOBUMU, MUTHUMH OpraHaMH

Ta 1HIIE;
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— G2C (Big Bmaaum 10 CHOXHKBAa4Ya) — CHUCTEMH COIIaJIbHOTO Ta
KOMYHAJIBHOTO OOCITyroByBaHHs, 1H(OpMAIINHO-IOBIAKOBI Ta IOPHUANYHI
CILyX0H;

— G2G (Bmama — Biaal) — aBTOMATH30BaHI CUCTEMM CIHIBIOpaml 3
MUTHHIIEI0, MPABOOXOPOHHUMHU  OpraHamu, [OJAaTKOBOK  Ta  IHIIIE,
1H(popMaIiitHO-TOBIAKOBI CITYKOH.

Po3BuUTOK e-commerce Mae He JUIIE 3HAYHI TEpeBaru, ajie u psa
HenouikiB, 10 skux O.I1. [Togpa ta A.B. PoroxkuHcbka BIIHOCSTh: MOXJIUBICTD
3HMKEHHS 1HCTUTYTY TOPTrOBHX IIOCEPEIHUKIB;, TMEpexii KOHKYpeHIUi 3
JOKaJIbHOTO Ha TrJI00aJbHUN PIBEHb; 3arOCTPEHHS MPOOJIEMH 3aXHUCTY
aBTOPCHKUX Mmpas [7].

3a nqanumu Statista, ykpaiHCbKUN pUHOK e-commerce A0 2022 poky maB

CTaly IUHAMIKY PO3BHUTKY (puc. 1).
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Puc. 1. lunamika po3BUTKY e-commerce, YKpaiHa, wiH. 00

IDicepeno: chopMoBaHO aBTOpaMH Ha OCHOBI [3; 8]

3a gocnikyBanuil qoBoeHHui nepion, 2018-2021 pp., oOcsiru puHKy e-
commerce 3pociu y moHajn 2,3 pa3u, npoTe, y Hepir Micsill BiiHU BiI0OYJIOCH
«mpociianasy maixe y 12 pasis.

Hacninku pociiichbKO-yKpaiHChbKOI BIMHM Majll HETaTUBHUNA HETaTUBHO
MO3HAYMIINCh 1 Ha JUHAMIIl PO3BUTKY CBITOBOTO pPHHKY €-commerce,

BIIMIYA€ThCS TIEBHE YIOBUIBHEHHS TeMITB 3pocTaHHs (puc. 2). TobTo micius
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cTpiMKoro 3poctanHs y mepiox 2018-2021 pp., mepiog 2021-2022 pp.

JEMOHCTPY€E 3HAUHE YIOBIJIbHEHHS.
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oicepeno: chopMOBaHO aBTOpaMU Ha OCHOBI [3]

MapkeTuHroBoro KommnaHiero Promodo onpuiatogHeHO pe3yiabTaTu
JOCIIPKEHHST pOoOOTH YKpaiHChKOi cdepu e-commerce B TMEpIIl  Micslli
MMOBHOMACIITAOHOTO BTOPTHEHHS pd HA TepuTopito YKpainu. Jlani 1OCHiKEeHHS
Jal0Th MOXJIMBICTh BIJICTEKUTH 3MIHM B CTPYKTYpl CIHOKHBYOI'O IIOIHUTY
YKpaiHI[IB B CErMEHTI e-commerce. BiAnoBiIHO 10 pe3ynbTaTiB JOCIHIIKEHHS,
YKpaiHCBKUII PHUHOK €-commerce B TMEepHIMd MICAllb OBHOMACIITAOHOTO
BTOPrHEHHSA P KPUTHUYHO 3HU3MBCA, aje Bxke 3 cepeauHu Oepesns 2022 p.
[IOYaB aJaNTOBYBATHCS J0 HOBUX YMOB BeJE€HHs OI3HECY: CKIHUMJIACh aKTHBHA
(daza mepeceneHHs, Moyana BIJHOBIIOBATUCH JioricTUKa. Y TpaBHl 2022 p.
piBEeHb TMONUTY Ha JesAKl KaTeropli TOBapiB MOBEPHYBCS JO JTOBOEHHHUX
MOKa3HUKIB. A 3a piK, TO0TO y motomy 2023 p., o0cAru npoaxis B CErMEHTI e-
commerce Maiixe 3pIBHSIUCA 3 TOKa3HUKamu Jtrotoro 2022 p.

JuHamika 3pocTaHHs 00CATIB MPOAAXIB B CEIMEHTI €-commerce 3 KBITHS

2022 p. mo mrotuit 2023 p. BimoOpakeHa Ha puc. 3.
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Puc. 3. /Innamika 3pocTaHHsI 3aMOBJICHb B CeTMEHTI e-commerce Yy NOPiBHSIHHI 3
KBiTHeM 2022 p.

IDicepeno: po3paxoBaHo Ta chopMOBaHO aBTOpamMu Ha OCHOBI [10]

3a JocniKyBaHUHM IMepioj] 3pocia YacTKa e-commerce 1 B pureiln,
CYTTE€BHX 3MiH 3a3Haja MNPUXWIBHICTH MOKYIUIB 10 OpEeHIOBUX TOBapiB. 3a
pe3yibTaTaMu ONUTYBaHHS 3hiiicHeHoro 28 Oepe3Hss 2022 p. KOMIAHIEIO
Gradus, nepeBakHa OUIbIIICTh ONMUTAHUX, 63%, B3araii He 3BEpPTAlOTh yBary Ha
openau; 15% KymyroTh pIBHOIO MIpO SIK TOBapy HOBUX, TaK 1 3BUYHUX JJIsl ceOe
OpenaiB; 5% MPOAOBXKYIOTh KyIyBaTH TOBapH yI0OIeHUX OpeHaiB; 4% mnovanu
KyIlyBaTW NPOAYKLII0 HOBUX 1Jisi cedbe OpeHmaiB 1 13% 3a3HAUMIM «CKIIAJIHO
BigmoBicTu» [11].

Hanpukinmi tpaBust 2022 p. 3a MOKa3HUKAMHU JIOXOJy BIJHOBUIIHUCA IO
JIOBOEHHUX TIOKAa3HUKIB Takl Kareropii, SIK «300TOBApU» Ta «KOCMETHUKaY,
«TOCIOJAPCHhKI Ta TITIEHIYHI TOBapW». TakoXX TEHAEHINi A0 3pOCTAaHHS MaloTh
TOBapU JJIs JITEH, aJi’Ke JaHa KaTeropisi € MpiOPUTETHOIO B PO3MOALT OIOJIKETY
poAWHU. 3HAYHUX 3MIH 3a3HAIM MPIOPUTETH NPH 3AIMCHEHHI MOKYMOK,
0COOJIMBO 1€ CTOCYEThCA MPUPPOHTOBUX 30H. Tak, craHoM Ha KBiTeHb 2022 p.
Ha 290% 3pociu npoaaxi B KaTeropii npoayktu. L{ikaBoro € CcTpyKTypa MONUTy

Ha KaTeropilo «JIIKW»: TaK 3HAYHO 3HU3MBCS MOMUT HAa MPOTHU3ACTYIHI 3ac0o0W,
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HAaTOMICTh Ha 3aCO0M ISl MIATPUMKH KICTOK, M’531B Ta Cyrjo0iB MOMUT 3pic Ha
40% [11]. B cTpykTypi MONMTY Ha JIIKApChKi 3aCO0U YITKO MPOCTEKYETHCS
3MiHAa TPIOPUTETIB 31 3BUYHOI HaM NOTpeOU B JIKyBaHHI Ta MOpodiIaKTUIli
MPOCTYIHUX Ta 1H(EKUINHUX 3aXBOPIOBaHb HA YCYHEHHS Ta NPOPUIAKTUKY
HACIIJIKIB BiifHU (CTPECOBI CTaHU, TPABMATU3M TOIIIO).

Maitke Ha 600% 3pic mOMUT HA OMIT Ui pHOOJIOBIII Ta MHCIMBCTBA.
Takox Ha 180% 3pic monmuT Ha OUTAYE XapuyBaHHs B kareropii « ToBapu ais
nmitel». BigmivaeTbcss 3HAaYHE 3pOCTaHHS TOMUTY HA KOHTAKTHI JIH3M.
3agikcoBano cnag Ha 50% B karteropii «Onmar Ta B3yTTS» Ha CYMKH,

napdymepito. CTpyKTypy HOMUTY MOJAHO Ha puUC 4.

bka Ta gocTaBka;

6% Khurv; 5% IHwe; 8% Oagr, B3yT™ Ta
akcecyapu; 28%

J

Tosapw gns crnopty
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a0
T@ dapmauis; 9% / EnektpoHika Ta
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€MEeKTPOIHCTPYMEHT 26%

n; 12%

Puc. 4. CtpykTypa nonury B cerMeHTi e-commerce, 2022 p.

IDicepeno: chopmoBaHo aBTOpamu Ha 0CHOBI [10]

[leBHa crabimizaiisi pUHKY e-commerce OyJia 3a0e3nedyeHa 3a paxyHOK
KaTeropid ToBapiB, HECTAUy SIKMX CIOXKUBA4 HAWOUIbIIE BiIUyBaB, OCOOIUBO Y
npudpoHTOBUX 30HaX. OKpiM MpodUIBHUX Mara3uHiB, YKpaiHill TAKOXK aKTUBHO
3aMOBJISIIOTH TOBAapU 3 MapkeriuieiciB. Caig 3a3Hauntu, mo y 2022 p. 3HaYHO
3pOCU OHJIAMH-KYIIBIII, 3A1HCHEH] caMe 3 MOOUTbHUX MPUCTPOIB.

3a pesynbTaTamu gociimkeHb Admitad BiiMideHO 3HaAYHE 3POCTAHHS

CEepEeAHBOTO UEKYy OHJIAMH MmpoaaxiB: Tak 3a 2022 p. cepeaHiil 4yek 3pic Maibxke
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yaBiui Ta ctaHoBUB 33 non. CHIA. 3a po3mipoM cepeHbOTO YEKYy B CETMEHTI e-
commerce Ykpaina nocina yetBepte micie B TOII-10 kpain €Bponu: Itamis —
43,30 mon., Beris — 35,61 mon., Himepmanau — 33,09 moxn., Ykpaina — 33 nmod.
[12]. TIpo 3pocTaHHsl 1OBipHU KIIEHTIB IO €-COMMErce CBIAYUTHh TOW (AKT, 110
nepeBakHa ix OUIbIIICTh, @ came 77 % MOKyIIIB, 00MPAIOTh OIIATY KapPTKOIO
Bilipa3y Ha caiiti, jgumie 23 % Hajgae mepeBary po3paxyHKy MOpHU OTPUMaHHI
3aMOBJIEHHs [6]. BiAMmoBiAHO [0 OMPWIIOAHEHUX PE3YIbTATIB MOCIIIKEHHS
Admitad, Haiibinbiie 3aMOBIIEHb B CerMeHTI e-commerce y 2022 p. Oyno
3M1MCHEHO 3a JOMOMOTOI0 KeIIOEK-CEepBICIB, a TaKOX 3aKymiBil Tpadiky Ta

PO3MIilllEHHSI KOHTEHTY Ha iHGopMaliiHuXx miatrgopmax (puc. 5).

|HLLIe- P 1%

CouianbHi mepexi 3%

MapTHepCbKi MarasnmHm ) 12%

KoHTeHTHI nnatopmm ] 21%

0,
KoHTeKcTHa Ta TapHeToBaHa peknama J 24A’ZQ%

KewwBek-cepsicu f
0% 5% 10% 15% 20% 25% 30%

Puc. 5. Kanaan tpadiky, siki 3a;1y4nim Haii0inb1y KijbKICTh 3aMOBJIeHb B CETMEHTI e-
commerce y 2022 p.

IDicepeno: chopmoBaHO aBTOpamu Ha 0cHOBI [10]

[TonynsipHICTE €-commerce COpHsie 1 3pOCTaHHIO PEKJIAMHOIO PUHKY B
IIbOMY CETMEHTI1, PEeKJIaMOJIaBIll WIIyTh 3a CHOXXKHBayaMu, Tak y 2022 p. obOcsru
PEKIIAMHOTO PUHKY cerMeHTy 3pociu 110 80% mpotu 61% y 2021 p. (puc. 6). B
oMy x 3a 2022 p. pekiaMHUNA PUHOK Y JI0JIApOBOMY €KBIBaJIEHTI CKOPOTHUBCS
Ha 58,89%, 3 1921,7 miH. non. no 790 muH. non. BknageHHs y IUIaTHY peknamy

MarOTh YiTKY TEHJICHIIIO JI0 ONTUMI3aIlli pEKIAMHUX OFOJIKETIB.
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Puc. 6. O0csiru pexk;J1aMHOr0 pHHKY 3a cerMeHTamu, 2021-2022 pp.

Horcepeno: chopMoOBaHO aBTOpaMH Ha OCHOBI [9]

VY nepmomy miBpiuui 2023 p. pUHOK €-commerce Mae CTilKe 3pOCTaHHS
BUTOPTY, BCl Hillll IEMOHCTPYIOTh MMO3UTUBHE BITHOBJICHHS, aJi€ Y TPUBHEBOMY
€KBIBAJICHTI. SKIIO TPOBOAUTH TMOPIBHSHHSA Y JOJAPOBOMY €KBIBAJEHTI, TO
BiAnoBigHO 110 2021 p. BuTopr 3meHmuBcs Ha 43%, a no 2022 p. — Ha 13%.
€MHa KaTeropis TOBapiB, AKa JEMOHCTPYE 3HAYHE 3pOCTaHHS, — 300TOBApPHU.

[ToBoeHHe BIAHOBIEHHA Oi3HECY TIOBMHHO 0Oa3yBaThcs caMe Ha
€KOHOMIYHOMY BIJHOBJIEHHI, a (DIHAHCOBAa JONOMOra HE IOBMHHA MOro
3amimyBatd. BiilHa cTasia JaKMyCOBHMM MamipueM, 3IIHCHHUBIIM IPOLEC
CIPUPOJHOTO BIIOOPY»: ciadIl rpasii 3MyIIeH! OyJlu 3ropHYTH CBid Oi3Hec,
CWJIBHI 3MOIVIM ajanTyBaTucs. BiTuu3HsHuN Oi3HEC BYMUTBHCA CTIHKOCTI,
MOOUTBHOCTI, KPEaTUBHOCTI, MpHilMae HECTaHAAPTHI PIIIEHHS 3 BpaxyBaHHSIM
noTped /Ui 3MIIHEHHS HaIllOHAJIBHOT €KOHOMIKH Ta 000POHO3aTHOCTI KpaiHHu.
3 METOI0 BTPUMAaHHS PUHKOBHUX IO3HUIIIN Ta 3aBOIOBAHHS IMPUXUIBHOCTI KIIIEHTIB
MIJIIPUEMIIT 3aCTOCOBYIOTh KpPEAaTHBHI MIAXOAW Ta BIPOBA/KYIOTH 1HHOBAIIII,
BUKOPHUCTOBYIOTh KojaOopailito Oi3Hecy Ta MEepCOHANBHUN MIAXIA [0
MOTEHLIMHOTO CIOXKKUBava, PO3MIUPIOIOTE cPepy AISITBHOCTI Ta aAanTyIOThCS 10

YMOB 3apyOI’)KHUX PUHKIB.
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Ak cnymHo 3ayBaxye cmiB3acHOBHMK Fibermix Ta Savex Minerals B.
AHZpYXIB, cydacHUN Oi3HEC pO3MISAAE IJKUTAI-TEXHOJIOTIT K CTUMYJATOP
pPOCTY Ta aKTUBHO BIIPOBAJXye 1HHOBawiiiH1 [T-pilieHHs: IITYyYHUN IHTENEKT,
4yaT-00TH, 3acO0U 3B’ A3KY 3 KJIl€HTaMH Ta iHIe [1].

Ha cyuyacHomy erami pO3BUTKY OCOOJIMBOrO 3HAuyeHHs HalOyBae
HETBOPKIHT, Kojlabopalis O13Hecy Ta AIJKUTaNI3allsl y NO€JHAHHI 3 XMapHUMHU
pilIEeHHSIMU, caMe€ TaKuil (OKyC PO3BUTKY BITYM3HSIHOTO OI3HECY CHPHUATHME
MIJIBUIIIEHHIO  KOHKYPEHTOCIPOMOXHOCTI, 3HMKEHHIO  PIBHS  KOPYIIIIii,
3a0€3MeUeHHIO TOCTYMy A0 HalicydacHIUX nociayr. OcOONMBICTIO CErMEHTY e-
commerce, Ha BIIMIHY BIJl KJIAaCUYHOrO Oi13HECY, € Te, 110 3HAayHa YacTHUHA
KJIIEHTIB Ta KOMEPIIMHUX 1HTEPECIB YacTO BUXOJATH 32 MEXI1 HalllOHAJIBHOTO
PUHKY, OpIEHTYIOUMCh Ha pUHKU Amepuku, €Bponu Ta Asii [4]. Crparerito
eKcrhaHcli 3apyOlKHUX PHUHKIB ChOTOJIHI BIPOBA/KYE YUMANO YKPaiHCHKHUX
kommnaHiid. CiiJ 3ayBaKUTH, 110 €BPONEHIIl JOBOJII MPUCKITIIIUBO CTaBISATHCS 10
BUOOpPY MapTHEpPIB Mo Oi13HECY, OTKE, HATArOJUTH CIIBIPAIIO 3 MIKHAPOTHUMHU
Oi3Hec-mapTHEpaMu 3MOXYTh JIMIIE TI KOMIIaHii, S$IKI BIANOBIAAIOTH
BCTAHOBJICHUM CTaHAApTaM Ta MalOTh I[O3UTUBHY peIyTalil0 B KpaiHi
MoXo/pKeHHs. Taka cHiBIpams J03BOJUTH MEPEHHATH O13HEC-TPaaMIlli, TOCBIT
Ta MaTUM€ MO3UTUBHUI BIUIMB Ha KYyJbTYPY BEJACHHs O13HECY Ha BITUYU3HSHOMY
pUHKY. MOXIMBICTIO Il 3amo4YaTKyBaHHS, MacIITaOyBaHHS Ta PO3BUTKY
013necy ctanu Takox rpanTu (Bim 1000 mo 270000 mon. CIIIA), B YkpaiHi aie
JoBOJII 0arato TakuX MpOTrpamM, SK BiJ MDKHApOJHUX, Tak 1 B JAEp>KaBHUX
JOHOPIB. 3a JaHMMM HE3aJeKHOro JociikeHHs Synergy Universe, 33%
YKpaiHChKUX MiAMPUEMIIIB X04a O pa3 oTpuMyBasid rpauT [1].

Ha croronHimiHiil eHb Bce OLIble NPeACTaBHUKIB O13HECY PO3MIISAAIOThH
NPUUHATTS €-commerce SK MEePCHeKTUBHOTO HAMPSIMKY PO3BUTKY, HACIIIKOM
TaKOi AaKTUBHOCTI CTaJ0 30UIbIICHHS OHJAHH-KOHKYPEHTIB Ha pPHHKY, IO
CTUMYJIIOE JI0 MOIIYKY €(PEeKTHBHOI CTpaTerii po3BUTKY Ta IUIAXIB 3MII[HEHHS

KOHKYPEHTHUX MO3UIIH.
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BucHoBKM Ta nmepCHeKTHBH MNOAAJBIIUX JOCHIIKeHb. AHami3
BITUM3HSAHOTO PHUHKY €-COmmerce CBIAYUTh TMPO CTIMKY TEHACHIIIO
IIOCTYIIOBOTO  Iepexoqy  Oi3Hecy Bl  KJIACHYHOIO 110  LU(pPOBOro.
[IpuBabMUBICTh PHUHKY e-commerce OOyMOBJEHA TMOPIBHAHO HEBUCOKUM
Oap’epoM sl BXOJy Ta 3HAYHUMH MOKIHUBOCTSIMU JO MacHITaOyBaHHSA Ta
po3BUTKY. PHHOK e-commerce Mae 3HA4yHI KOHKYPEHTHI MepeBaru, HaJIae
MOXJIMBICTh OXOIUICHHSI 3HA4YHO OUIBIIOI IIJIbOBOI ayAUTOpii, $K Ha
BHYTpIIIHbOMY, TaK 1 Ha 3apyOikHUX puHKax (Amepuka, €Bpoma, A3zis). Ha
CHOTOJIHIIIHIN JA€Hb YUMAJIO YKPATHCHbKUX KOMIMaH1{ BOPOBAIKYIOTh CTPATETito
eKkcrnaHcli 3apyODKHUX PUHKIB. YKpaiHa Ma€ 3HAUHUN MOTEHIIal JJIsl PO3BUTKY
e-commerce, BaXJIMBUM € TMPOJOBXKEHHS (OpMYyBaHHS HalexHOi |HTepHET-
iHppacTpyKTypu, BIOCKOHAJICHHS  IUIATIKHUX  CHUCTEM Ta  CTBOPEHHS

CHOPUATIMBUX YMOBH AJI PO3BUTKY €JIEKTPOHHOI KOMEPIIIi.
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