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METOAU OHIHIOBAHHSA TOYOK KOHTAKTY BPEHAY 31
CIHO’)KUBAYEM
METHODS OF ASSESSMENT OF BRAND TOUCHPOINTS WITH THE
CUSTOMER

Anomauia. B cmammi obrpynmosano neobxionicms idenmugixkayii ma
OYIHIOBAHHSL MOYOK KOHMAKMY 3i CHOMCUBAYAMU 3 Memolo (HopMy8aHHs.
cmpamezii iXHbo20 YOOCKOHANeHHs. Bcmanoaneno, wo cumyayii, 8 AKUX Yinbosa
ayoumopiss. KOHMAKMy€e€ 3 KOMNAHIEWD (MOYKU KOHMAKMYy), € OOHUM 3
HAUBANCIUBTUIUX HANPAMIB 83AEMOOII Oi3Hecy | Kaienma. Y3aeanvHeno icHyOui
HAUNONYNAPHIWI ~ Memoou  OYIHIOBAHHST MOYOK  KOHMAKmy  Openoy  3i
CRONCUBAYUAMU. ONUMYBAHHA, inmeps 1o, goxyc-epynu, coyianvHe
NPOCIYX08YB8AHHS, AHANIMUKA 6ebcaumy, OaHi npo 00CNY208Y68AHHS KIIEHMIE.
3anpononosano npoyec oYiHIO8AHHS eeKMUBHOCMI MOYOK KOHMAKMY OpeHoy 3i
CROJCUBAYAMU  Yepe3  BUOKPEeMIeHHSI  MAaKux  HOCHIO0OBHUX  emanis:
iHGeHmapu3ayis Mo4oK KOHMaxKmy OpeHoy 3i CHONCUBAYUAMU, BUSHAYEHHS MemuU
MOYOK KOHMAKMY, BU3HAYEHHs BIi0Nn0GIoanbHux 6i00inie (ocib) 3a MmouKy
KOHMAKmy, OYIHIOBAHHS 8ANCIUBOCMI KOMCHOI MOUKU KOHMAKMY, OYIHIOBAHH
ehekmugHoCmi KpUMUYHUX MO4OK KOHMAKMY, AHANI3 MOYOK KOHMAKmMY ma
po3pobnenns cmpameeii iXHb020 VOOCKOHANEHHA. 3 Memow GU3HAYEHHs

cmpameeii 0151 KOHKpPEmHOI MOYKU KOHMAKmMy OpeHOy 3i CHoMicusavamu
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3anpononosano mampuyro «Egexmusnocmi-Basiciueocmi mouku KOHMaxmyy,
sAKa nepeddayac 8udieHHs 0e6 imu K8aopanmis ma Cmpame2ivHux pitieHsb uwooo
MOYOK KOHMAKMY 3ANeHCHO 810 pIisHA ii eghekmusHocmi ma 8ancaueocmi OJisl
Knienma. 3anponoHoeama Mmampuysi 003801UMb HpUUMAmMu  epexmueHiuli
cmpame2iuni piuleHHss ma po3nooiiamu HAs6HI pecypcu HA YOOCKOHANEHHs.
MOYOK KOHMAKNLY, WO HALeHCamsb NIONPUEMCMBY | HA SKI 6OHO MOdiCe GNIUBAMIU.
Bcmanoesneno, wo y eunaoky HaseéHocmi moyox KOHMAKmMY, wo ix He2amugHo
OYIHUIU CROACUBAYT [ NPU YbOMY BOHU HE HANeHCAMb NIONPUEMCIEY, HEOOXIOHO
BUABUMU NPUYUHU OMPUMAHHS HU3LKUX OYIHOK 810 CHONCUBAYI8, AK Yl MOYKU
KOHMAKMY MOX}CYMb GNAUBAMU HA 3A0080JEHICHb CHOICUBAYIB, 8CMAHOBUMU
38'130K 3 61ACHUKAMU AOO ONepamopamu yux moyoK KOHMAKmMY, 30IUCHUMU
NOULYK MOXNCTIUBOCTI YKIAOEHHS NAPMHEPCbKUX Y200 ab0 cnignpayi 3 81aCHUKAMU
YUX mMoOYOK KOHMAKMY, 3ANpPO8AON’CEHHS MAPKEMUH208UX MAd KOMYHIKAYIUHUX
3ax00i68 0151 NiOBUWEHHS NOIHGOPMOBAHOCMI CHONCUBAUIE NPO 3MIHU MAa
NOKPAWEHHS, WO 8NPOBAONCYIOMbCSL 8 YUX MOUYKAX KOHMAKNMY, 8CMAHOBIEHHS
cucmemu GIOCMENCeHHs 3a 3MIHAMU 8 3A0080JIeHOCMI CHOMCUBAYI8 NICIA
BNPOBADICEHHS 3aX0018. 3A3HAYUEHO, WO AHAI3 MOYOK KOHMAKMY 3 YPAXYE8aAHHS.
Yacmomu GUKOPUCMAHHS CHONCUBAUAMU 003801UMb eheKkmusHiule Ynpasiamu
HUMU (3A0080JIeHICMb 6 Hauyacmiue BUKOPUCIOBYBAHUX, KIHOUOBUX MOUKAX
sadicauea 01 3a06e3neyeHHs NO3UMUBHO2O BPANCEHHSI ma  JOSIbHOCHI
CROJCUBAYIB), BUHAYAMU NpIOpUMemu, NPUOLIAMU Y6ay KPUMUYHUM 30HAM,
niOBUWUMU JIOSTIbHICIb CHONCUBAYIB.

Knwuoei cnoea: Openo, cnoocusau, mouka KOHMAKMY, KAHAIU

KOMYHIKAYIl, K1iEHMCbKULL 00C8i0, cmpamezis.

Summary. The necessity of authentication and evaluation of touch points
with consumers with the aim of forming of their improvement strategies is
considered in the article. It is set that places, where the target audience contacts

with a company (touchpoints) is one of major directions of cooperation of
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business and client. The most popular methods of evaluation of brand touchpoints
with consumers: questioning, interview, focal groups, social audition, website
analytic, data about customers service is generalized. The process of evaluation
of efficiency of brand touchpoints with consumers offers through the selection of
such successive stages: taking of inventory of brand touchpoints with consumers;
determination of touchpoints aim, determination of responsible departments
(persons) for the touchpoint; evaluation of every touchpoint importance;
evaluation of critical touchpoints efficiency; analysis of touchpoints and
development of their improvement strategy. With the aim of determination the
strategy for certain brand touchpoint the matrix of “Efficiency - importance of
touchpoint”, that provides the selection of nine quadrants and strategic decisions
in relation to the touchpoints depending on the level of its efficiency and
importance for a client is offered. Matrix will allow accepting more effective
strategic decisions and distributing present resources on the improvement of
touchpoints that belong to the enterprise and it can influence on that. It is set that
In case of touchpoints presence that they were negatively estimated by consumers
and they do not belong to the enterprise, it is necessary to educe reasons of
consumers’ estimations as these touchpoints can influence on consumers
satisfaction , find connection with proprietors or operators of these touchpoints,
to search the possibility of entering partnership agreements or collaboration with
the proprietors of these touchpoints, implement of marketing and communication
events for the consumers’ awareness increase about changes and improvements,
that is inculcated in these touchpoints, establishment of the system for tracking
changes in consumer’s satisfaction after implementation. The analysis of
touchpoints with taking into account the frequency of consumers use will allow to
manage them more effectively (satisfaction of mostly used, key points are
important for providing positive impression and consumers loyalty), to determine
priorities, pay attention critical areas, increase consumer loyalty is formulated in

the article.
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customer experience, strategy.

IMocranoBka mpoOJsemu. (11 cTamoro po3BUTKY MIANPUEMCTBO Mae
3a0e3MeuYnTH NpoLec B3aeEMOAIl 3 MOKYNISIMU Yepe3 TOYKH KOHTaKTy,
pPEe3yJIbTaTUBHICTh SIKOTO BH3HAYaTHUME WMOBIPHICTh MalOyTHBOI e(PEeKTUBHOT
CHIBOpAIll Yepe3 KYyMIBJIK MPOAYKIi YU BIIMOBY BiA mporno3uilii. OCKUIbKU
OUTBIIICTh CIOXXUBAYIB MPUUMAIOTh PIIIEHHS MOAO0 KYMIiBJIl TOBapy (MOCIYyTH)
3aBASIKA YCHINIHO BUOYIyBAaHOMY JIAHLIO)KKY KOHTAaKTIiB, TO IO3UTHBHA
B3a€EMO/Iisl 3 TOBAPOM Ta MPOIECOM oro npuadaHHs GOpMYy€e YU 3MIHIOE Y HUX
BpaXeHHS 11010 OpeHay. bi3Hecy BaXIIMBO IIYKAaTH 1 3HAXOUTH TOUKU KOHTAKTY
3 NOTEHLUIMHUMH CIOKMBaYaMH: MPUBAOIIOBATH yBary, iHIIIOBaTH €()EKTUBHY
B3a€MOJIi10, BiAOYJIOBYBATUCh BIJI KOHKYPEHTIB 4Yepe3 CTBOPEHHS SKICHOTO
TOBapy Ta MOro MaKOBaHHs, HAaJJaHHS KPaloro CEpBICY TOMIO 3a/Jisl CTBOPEHHS
MO3UTUBHOIO  KIIIEHTCHKOTO  JOCBiy. TOMy BaXXJIMBUM MUTAHHSIM €
imeHTudikaiiss Ta OI[IHIOBAaHHS TOYOK KOHTAKTy 31 CIOXHBAauaMH 3 METOIO
(hopMyBaHHS CTpaTeTiil IXHbOTO yA0CKOHATIEHHS.

AHaygi3 ocTra”HHiX fgochaimkenb i nmyOaikamii. [Ipobimemartuky
11eHTU]iKaIlii TOUOK KOHTAKTy Ta METO/IIB IXHHOTO OLIIHIOBAHHS JOCIIIKYBaJIN
Taki BueH1, ik A. Ayinre [12], M. lann [1], C. Hesic [1], Kansbax [x. [4], K.
Kennep [5], ®@. Kotnep [5], K. JIemon [6], E. Tx. Mackapenssc [10], H. Tayepc
[11], A. Tpesizan [10], P. Ilummepmann [12], E. Iuparopi [10] Ta i1HmI.
BoaHouac okpemi NUTaHHS METO[IB OLIIHIOBAHHS TOYOK KOHTAKTy OpeHay 31
CIOKMBauyaMH 3aJIMIIAIOTHCS HEBUPINIEHUMH, a TaKOX ICHYE HEOOXI1JTHICTb
pO3pOOJIEHHST CTpaTerii yJAOCKOHAJIEHHS TOYOK KOHTaKTy 3 YpaxyBaHHIM
pEe3yNbTaTIB iIXHBOT'O OIIHIOBAHHSI.

Meroro cTaTTi € cucTeMaTH3allisl METO/IB OLIIHIOBAHHS TOYOK KOHTAKTY 31
CHOKMBA4YaMH Ta PO3pPOOJIEHHS CTpaTeriii iXHbOrO YIOCKOHAJEHHS 3 METOI0
MABUIIECHHS €(PEeKTUBHOCTI MApPKETHHTOBO1 AISUIBHOCTI MATPHUEMCTBA.
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Buxiaa ocHoBHOro martepiaiy. Touku KOHTaKTy 31 CIIOKHUBa4YeM, TOOTO
CUTyallil, B SIKHX LUIbOBA AyJUTOPIs KOHTAaKTy€ 3 KOMIIAHIEI0, € OJHIEI0 3
HalBAXJIMBIIIMX B3aeMOJ1NA Oi3Hecy 1 mokymis. KOHTakT Ha3MBalOTh TOUYKOIO
TOMY, IO MOKYMIIEBI JOCTaTHHO KUIBKOX CEKYHJ JUIsi TOro, abu MNPUUHITH
pilIEHHS TPO KYIIBIIIO TOBapy TYT 13apa3 [1, 5, 6]. Tomy BaxxIuBOIO 3a/1a4ueto €
BUJIVICHHS HaW3HAYMMIIIUX TOYOK KOHTAKTY 1 MOCTiiiHA poOoTa Haa iXHIM
YIOCKOHAJIEHHSM, 20U MPU KOXKHIM B3a€MO/I11 31 COKHBAYEM IPUEMHO TUBYBaTH
Horo, cTBOproBaTH KOMGOPTHI YMOBH Ta BMOTMBYBATH MOTO 1 TOCHJIMTH Oa)KaHHSI
3a/I0BOJIHUTH OTpeOy caMe TOBApOM KOMIIAHI].

JI1s1 BUBHAUEHHS Ta OLIIHIOBAHHS TOYOK KOHTAKTY OpeH/Iy 31 CIIOKHMBaYaMu
BUYEHI ITPOMOHYIOTh BUKOPUCTOBYBATHU Pi3HI METOM:

1. OnutyBaHHS cnoXKuBadiB (TIPOBEACHHS ONUTYBaHb CHOKHUBAYiB
J0TIOMAarae 3p03yMiTH, sIK BOHU B3aEMOJIIOTH 3 OpEHI0OM Ta MpoaykTaMu. MoxkHa
BUKOPHUCTOBYBATHU ONMUTYBAHHS JIJIsi 300py BIATYKIB PO MNPOIYKTH, MOCTYTH Ta
KJIEHTChKUM q0CBia) [3].

2. IurtepB'to (iHTEpB''0 JO3BOJUTH IIMOIIE 3PO3YyMITH MOTPEOH, LI Ta
00JIbOB1 TOUKM KJII€HTIB. MOKHA IPOBOJUTH 1HTEPB'IO OCOOUCTO, IO TEJIePOHY
abo onmnaiH) [4].

3. ®okyc-rpynu (hokyc-rpynu JONOMOXKYTh 310paTu BIATYKH BiJ TPyIU
KIIIEHTIB Y CTPYKTYPOBAHOMY cepenoBuIlll. MOKHa BUKOPUCTOBYBaTU (POKycC-
IpyIu 1Jis TECTYBaHHS HOBUX IIPOIYKTIB, 300py BIATYKIB PO ICHYIOY1 IPOAYKTH
Ta pO3yMIHHS BIOJ00AaHb KIIIE€HTIB) [2].

4. ComianbHe TMPOCIYXOBYBaHHs (IMependayae MOHITOPUHI KaHalliB
COLIIAJIBHUX MEpEeX Ha MpeAMET 3rajflok mnpo OpeHa 1 npoaykr. Lle gomomoxe
3pO3YMITH, SIK KJIIEHTU CIPUUMAIOTh OpEeH I 1 TPOAYKTH, Ta BU3HAYUTHU chepu Jist
nokpareHHs) [3].

5. Amnanituka BeOcailTy (aHajiTHKa BeOCAHTy JAOMOMOXKE 3pO3YyMITH, K

KJIIEHTH B3a€EMOJIIOTH 3 BEOCAMTOM 1 BU3HAYUTHU HANPSMH HOTO MOKpPAIICHHS.
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MoxkHa BUKOPUCTOBYBATH 1HCTPYMEHTH aHATITUKU BeOcaiTiB, Taki sik Google
Analytics, abu BiJicTeKyBaTH OBEJIHKY KOPUCTYBadiB Ha BeOcaiiTi) [3].

6. Hani mnpo oOCIyroByBaHHSI KII€HTIB (aHadi3 JaHUX  TPO
00CITyroByBaHHS KIII€HTIB JJOTIOMOKE BUSBUTHU CPEpH, 1€ KIIEHTH MOXKYTh MAaTH
npoOsieMH 3 MPOAYKTaMU 4 mociiyraMu. MoHa BUKOPHCTOBYBATH JaHI PO
00CIIyroByBaHHSI KJIIE€HTIB JJIsl TOKPAIIEHHS MPOYKTIB, HOCIYT Ta KIIEHTCHKOTO
nocsiny) [3].

P. llummepmanH B gociijkeHHi [12] 15 BU3BHaU€HHS TOYOK KOHTAKTY, 110
BIUIMBAIOTh Ha TMPOJIaXKi BIPOAOBXK OaraToOKaHAJIbHOI MOAOPOXKI KIIIEHTA,
CIIOYAaTKy BHUKOPUCTAIM KOPMOPATUBHUU CceMIHAp 3 1AeHTU(IKAIIl TOYOK
KOHTAaKTy, a0 BUSIBUTH 1 3rpyIlyBaTy BCl TOUKU KOHTAKTY, I1I0 HAJIEKATh OpEHY
po3apioHoro mnpoxaBus. [IoTIM BOHM BHUKOPHUCTANIM OHJIAMH-ONMHUTYBaHHSA B
MOEAHAHHI 31 CTATUCTUYHUM METOJOM MIATBEPAXKYBAIHHOTO (HaKTOPHOTO
anamizy (CFA) nna xnactepusallii TOYOK KOHTaKTy 3 OpPEeHAOM 3 TOYKH 30pYy
kiieHTa. lle 103BOJNMIIO TOPIBHATH TOYKA KOHTAKTYy KOMIIAHII Ta KIIIEHTA,
BUSIBUTH MOXJIMBI HEBIAMOBITHOCTI B PO3MOJLII PECYpCIB KOMMAaHIi 1, TaKUM
YUHOM, CTBOPUTH OCHOBY JUIsl IHTEpHpETAallli pe3yiabTaTiB MailOyTHhoro. Takox
aBTOPHU BUKOPHUCTAIM JaHI MPO MpoAaxi OJHOYACHO 3 METOJ0M OaieciBChKOT
O6araroBuMipHoi perpecii (BayS-MR) nns inentudikaiiii HaBaroMimmx TOYOK
KOHTAKTY.

B inmiit po6orti [13] nmnga imeHTUdIKAIlT TOYOK KOHTAKTY aBTOPH
MPOTIOHYIOTh BUKOPUCTOBYBATH KpeaTuBH1 MeTou, Taki ik World Café, Channel
CARDS, MUTT€B1 OMUTYBAaHHS Ta MUTTEBI CIIOBECHI XMapH i 11eHTU(IKaLIT Ta
CTPYKTYpYBaHHSI OTPUMAHHUX TOYOK KOHTaKTy. [{i MeTou 103BOJIMIIN 3A1HCHUTH
OTJIsI]T BAXKJIMBUX TOUOK KITIEHTA IS MIATPUMKU MPUUHSATTS pillieHb y O13HecCl.

Bueni E. Hlupartopi, A. TpeBizan, JIx. Mackapenbsic [10] B cBoemy
JOCIIIIKEHHS 17IeHTU(IKAIII0 TOYOK KOHTAKTy MPOBOJUIN HA OCHOBI 1IHTEPB IO.
3okpeMa, aBTOpU CKJanu JABI pPI3HI KapTu NUIIXy KiieHta. [lepma — 1e
3aIuIaHOBaHA KapTa NUISXY KJI€HTa, 0 OyJia po3polOiieHa Ha OCHOBI BiJIMOBiAEH
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Ha 3allMTaHHS PO Te, 1110, 32 OYIKYBAHHIMHU KOMIIaHi1, BIIOYBAETHCS 3 KJIIEHTaAMHU.
Inma kapta — ue ¢axkTuyHa KapTa MOJOPOXKI KIIIE€HTA, CKOMIIUIbOBaHA 3a
pe3yibTaTaMu BiJINOBIICH TPhOX PI3HUX KITIEHTIB.

Kanbbax JIx. [4] and ineHTHdikaLii Ta OI[IHIOBaHHS TOYOK KOHTAKTy OpeHy
PEKOMEHAY€E€ BHKOPUCTOBYBATH TaKl METOIH, SIK BeOaHaNITUKA, OMUTYBaHHS
CIIO’KMBayiB, BABYEHHS B3a€EMOJIN y COLIaIbHUX MEJl1a, @ TAKOXK CIIOCTEPEIKECHHS
3a KJII€HTAMH Y BC1X MOKJIMBUX TOYKAaX KOHTAKTY 3 OpEHIOM.

Bueni [9] nponoHyrOTh 3aMICTh TOTO, a0W 30CepeKYyBaTUCA BUKIIOUYHO HA
OKPEMHUX TOUYKaX KOHTAKTy, MPUUHITH HACKPI3HUU MIIX1J A0 YIpaBIiHHS
KJIIEHTCHKHUM JIOCB110M. []e BKIItouae BU3HaUEHHS CYKYIHOTO JIOCB1ly B 0araTbox
TOYKAX B3a€EMOJII Ta KaHAJlax 3 4YacoM, I0 3a0e3neuye OuIbll €(pEKTUBHY
CHIBOpAIl0 MDK (YHKIISIMM Ta TIOCTIHHE BIOCKOHAJEHHS B3a€EMOII.
3a/10BOJIEHICTh KJIIEHTIB B TOYKAX KOHTAKTy MIPOIMOHYEThCS OLiHIOBaTH 3a 10-
OaJIBHOIO LIKAJIOKO.

MeToro KOXXHOI KOMIIaHIi, 3alliKaBJI€HOI y BUKOPHUCTaHHI KIIEHTCHKOTO
JOCBIAY SIK KOHKYPEHTHOI IepeBaru, 000B’ I3KOBUM € CTBOPEHHSI TO3UTUBHOIO Ta
MOCTIHOrO JIOCBIJy B YCIX TOYKaX KOHTakTy. OgHaK HE BCl TOYKH KOHTAKTy
OJIHAKOBI: JIedKl B3a€MOJIi Ba}JIMBIII 3a 1HIIL. ToMy KOMIAHIi Ba)JIHBO
PO3YMITH, SIK KO’KHA TOUKA KOHTAKTY CIPHSE 3arajilbHOMY JIOCBily KiieHTa [8].
JIsi OLiHIOBaHHSA TOYOK KOHTAKTy aBTOpKa [8] MpOMOHY€ CTBOPUTU IMOBHHUIA
NEepeiK TOYOK KOHTAKTy Ta 3A1MCHUTH aHali3 IXHbOIO BIUIMBY Ha KIIIEHTCHKUI
JOCBIJ.

BpaxyBaBumm npono3uili 3a3Ha4Y€HUX BUYEHUX IIOAO OLIIHIOBAHHS TOYOK
KOHTAKTy, MPOMOHYEMO MPOLEC OIIHIOBAHHS €()EKTUBHOCTI TOYOK KOHTAKTY

3MIACHUTH 3a €Talamu, 110 X HaBeJeHO Ha puc. 1.
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Etan 1 [HBeHTapH3alis TOUOK KOHTAKTy OpeHIy 31 CIIOKUBauYaMH

Eran 2 Bu3sHaueHHs METH TOYOK KOHTAKTy

Ertamn 3 BusHaueHHs BiAMOBiAaNbHUX BIAALTIB (0Ci0) 32 TOUKY

KOHTAaKTy

Eram 4 OniHIOBaHHS BAKJIMBOCTI KOXKHOI TOYKH KOHTAKTY

Etan 5 OuiHroBaHHS €()eKTUBHOCTI KPUTUYHUX TOUYOK KOHTAKTY

Etan 6 AHai3 TOYOK KOHTaKTy Ta po3pOOJIeHHs CTpaTerii IXHBOro
YIOCKOHAJICHHS

Puc. 1. Ilpouec oniHoBaHHs eQeKTHBHOCTI TOYOK KOHTAKTY OpeHAy 3i CoKMBavYaMH

IDicepeno: po3po0iieHo aBTOpamMu Ha OCHOBI [ 1-13]

PosrnsiHemo netanbHilIe 3aMponOHOBaH1 €TallH.

1 eramn. [HBeHTapu3aLis TOYOK KOHTAKTy OpeHy 31 CIOKMBAYaMH.

Ha upomy erani (opMyroTh MHepeiiK yCiX TOYOK KOHTAKTy 3 KIIIEHTOM
MPOTSATOM MOr0 >KUTTEBOTO IMKIY, SIKI PO3MOJIUICHI 3a TaKUMH €TalaMu, SIK
0013HaHICTh (MOIHPOPMOBAHICTb), PO3ris] (0013HAHICTB), pilieHHs (KYIIiBIs),
IoCBiJ (YTpUMaHHS) Ta JOSUIbHICTb. AOO X 116 MOXYTh OyTH TpU €Tamu: J0
3M1MCHEHHS] TOKYIKH, IMiJ 4Yac 3JIMCHEHHS TOKYNKU Ta MICis 3A1HCHEHHS
NOKYNKHU. TOYKM KOHTAaKTy NOBHHHI BKJIIOYATH KOXHY 3yCTpid y IMpoleci
3aJly4eHHs (HarpuKIiaa, BeOcalT, ormyO0IiKoBaHUM KOHTEHT, BUCBITIEHHS B TIPeci,
CoIliaJibHI MEpexXl Ta peKiama), y Mpolecl MpoAaxy (HampuKiaJ, TEXHiuHI
JOKYMEHTH, BIATYKHM KIII€HTIB, 3pa3Ku, JiTeparypa Mpo MPOAYKIIIO Ta
Mpe3eHTalli NpoJaXxiB JUisl MOTEHLIMHUX KIIE€HTIB), y MPOIECI JOCTaBKHU Ta
oOCIIyroByBaHHs (HampuKaJ, paxyHKU-(QaKTypu Ta TMOBIJIOMIICHHS IIPO
npo0JIeMH ), 1, HAPENITI, Y MPOIEC] yTPUMaHHSA KIIEHTIB (HAPUKIIAA, yIPaBIiHHS

paxyHkamu, pedepasibHa mporpamMma, KOHCYJIbTaTUBHI PaJy KIIIE€HTIB).

International Scientific Journal “Internauka”. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-1




International Scientific Journal “Internauka”. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2024-1

2 eran. BuzHaueHHS METH TOYOK KOHTAaKTY.

Ha mpomy erami ais KOXHOI TOYKM KOHTAKTy HEOOXIJHO BU3HAYUTHU Il
poboue MpU3HAYECHHS Ta POJb Y B3a€EMOJIIi 3 KIIEHTOM. 3 omepariifiHoro OOKy
TOYKa KOHTAKTy MOKe OyTH po3po0JieHa JJisi BUSBJICHHS MOTEHIIHHOTO KITIEHTA,
BUPIIICHHS TPOOJieMH, MPUCKOPEHHS KOHBepcli ab0 MIIATPUMKH BHKOHAHHS
TpaH3aKIii; Ha CTOPOHI KIIEHTCHKOIO JOCBIAY PpOJIb TOYKH KOHTAKTy MOXE
MoJisiraTd B TOMY, a0 BIUIMBAaTH Ha COPUMHATTA, (GopMyBaTH mepeBaru ado
CTBOPIOBATH JOSIBHICTb.

3 eran. BusHaueHHs BIANOBIJAIBHUX BIAAUIIB (0C10) 32 TOUKY KOHTAKTY.

Ha npomy erami BU3Ha4yarTh, AKUH BIIAUT BIANOBIAAIBHUMA 3a TOYKY
KOHTakTy. Hanmpuknaz, 3a ruianyBaHHs 3yCTpiueld BiANOBIIAJIBHICTD JIEKHUTh Ha
NepenpoIaKHOMY BT, 3a BHUCTaBICHHS pPaxXyHKIB-QakTyp BIAMNOBIAAE
OyxranTepisi, yCyHEHHS HECHPABHOCTEW — BIIILI MIATPUMKH, JEMOHCTpalii —
MPOAYKTOBUHM Bi/I1, BEOIHAPH — BT MAPKETUHTY.

4 eran. OLIHIOBaHHS BaXXJIMBOCTI KOKHOT TOUKH KOHTAKTY.

OckiIbKM HE BCl TOYKM KOHTaKTy OJHAKOBI, Ba)JIMBO PO3yMITH
1HMBIAyalbHUI BIUIMB KOXKHOI TOYKM KOHTaKTy Ha croxuBada. HaBiTh aesiki
XapaKTEepPUCTUKHU, K1 3[al0ThCAd CXO0XXKHMH, HE MalTh OJHAKOBOI Baru.
Hampuknan, mnioyraHuHa M 4Yac JOCTaBKM KaBU MOXKE  BUKIHMKATH
pO3paTyBaHHs, aj€ HE 3aBJATH IIKOJH, SIKIIO il MIBUJIKO BUMNpAaBUTH. OHAK
IUTyTaHUHHU B JTIOCTaBL1 J1KIB MOK€ OyTH JOCTATHBO, 100 BTPATUTH KJIIEHTA.

OuiHIOBaHHS BaXJIMBOCTI (BIUIMBY) KOKHOI TOYKM KOHTAaKTy Ha JIOCBiJ
KJIIEHTa BapTO 3A1MCHIOBAaTH 3a IIKaiow Big 1 1o 10, ne 1 o3Havae «BiACYTHIN
BIIMB Ha JOCBIA», a 10 — «Mae Ay’ke BETUKHI BIUIMB HA IOCBI.

5 eran. OtiHtOBaHHS €()eKTUBHOCTI KPUTUYHUX TOUOK KOHTAKTY.

Ha upomMy etami 341MCHIOIOTH OI[IHIOBAHHSI TOYOK KOHTAKTy 3 MO3MUIIIi
cnoxkuBauiB. 11lo 3a70BOJEHININI KIIEHT TOYKOK KOHTAKTY, TO €(pEKTHBHIIIA
BOHA. 3aJI0BOJICHICTh KJII€EHTa a00 €QEeKTUBHICTh KIIEHTCHKOTO JOCBIIY

BU3HAYa€ThCA 3a mKanoro Bijg 1 7o 10, ne 1 o3Hayae «MOBHICTIO HE3aI0BOJICHHI,
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a 10 — «mOBHICTIO 3a/I0BOJICHUI». BilcopTyBaBIIM TOYKM KOHTAKTy, BapTO
30CEPEaUTHUCH HA THUX, K1 OTpUMaTH 8 O6ariB ado BHIIIE.

6 eran. AHami3 TOYOK KOHTAaKTy Ta pO3pPOOJICEHHS CTpaTerii iXHbOTO
YIOCKOHAJICHHSI.

Ha nanomy eramni pekomeHayemMo noOyAyBaTH MaTpuliio 3*3 KkBagpaHTH, 1€
OJlHA CTOpPOHA BiJOOpa)kaTUME BAXIIMBICTH, 1HIIA CTOpPOHAa BigoOOpa)XkaTUMe
e(EeKTUBHICTh, TOOTO 3aJ0BOJICHICTh KII€HTA. 3HAUYCHHIO BaXJIUBOCTI Ta
€(EeKTUBHOCTI TOYOK KOHTAaKTy B Mexkax Bl 1 10 3 HaJaeThCs HU3bKUM PIBEHbD,

Big 4 1o 7 — cepeaHii piBeHb, Bia 8 10 10 — Bucokuii piBeHs (puc. 2).
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Huspka Cepenns Bucoka

BaxJIuBICTh TOUKH KOHTAKTY

Puc. 2. MaTpuus «EdexTnBHOCTI-BakanBoCTi TOUKH KOHTAKTY»

J171s1 KO’KHOTO KBaJpaHTa B MaTPUIIl MMPUEMCTBY aBTOPaMU IPOMOHYETHCS

3ampoBaXKyBaTH Pi3HI CTpATETii Ta Jii, 110 X OpeacTaBiIeHo y Tadi. 1.
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Tabnuys 1

Crparerii miinpueMcTBa 1040 TOYOK KOHTAKTY OpeHay 3i ClIOKMBaYaMu

PiBeHb BaKINBOCTI

Ingp Ta e()eKTUBHOCTI c.
. Crpareris niznpuemcrea
KBaJpaHTa AOCTIKYBAHUX
TOYOK KOHTAKTY
[TinTpMaHHs Ta MOJANIBIIE YIOCKOHAIEHHS IIUX TOUYOK
BB iBE Bucoka BanuBIiCTh 1 | KOHTAKTY.
BHCOKa €()eKTUBHICTh | 30Cepe/KeHHs Ha 30epeKeHHI Ta ITiIBUIIEHH] PiBHS
3aJ0BOJICHOCT] KJII€HTIB.
. .| Po3rmsig MOXKIIMBOCTEH JIJ1sl MOKpAIIeHHS e(heKTHBHOCTI
Bucoka BaxiIuBICTS 1 LHX TOYOK KOHTAKT
BBiCE cepenHs Yo . .
. BripoBapkeHHs cTpateriii Ta 3aX0/1iB A M IHATTS
e(EeKTHUBHICTD . .
e(eKTUBHOCTI HAa BUCOKUH PiBEHB.
Heraiine ynockoHaneHHs IUX KIOYOBHX TOYOK
BB i HE Bucoka BanuBiCTh 1 | KOHTAKTYy.
HU3bKa €PeKTUBHICTh | Po3po0ieHHs Ta BIPOBAIKEHHSI KOHKPETHUX 3aXOJIiB
JUTSL T THATTS] €PEKTUBHOCTI.
30epexeHHs Ta MiATPUMaHHS CTaHy e()eKTUBHOCTI IIHX
. . | TOUOK KOHTaKTYy.
. CepenHsi BAXKIIUBICTS 1 . . .
CB1BE . Po3risg MoxuBOCTEN AJIs M1IBUILICHHS BaXKJIMBOCTI
BHCOKa €()eKTUBHICTb .
IIJIIXOM BIIPOBAKEHHS J10/IaTKOBHX CEPBICIB U
dyHKUIiOHATY
. . | AHani3 Ta BJOCKOHAJICHHS TOYOK KOHTAKTY JJIs
CepenHsi BAXKIUBICTS 1 . .
CBiCE cepes 3a0e3neueHHs CepeTHhOr0 PiBHA €()EKTUBHOCTI.
p ) Po3po6nenns crpareriit Amst MiABUIIEHHS BaXJIMBOCTI
e(eKTUBHICTh
IIUX TOYOK.
[TinTpuMaHHs Ta MOMIMIIEHHS €)EKTUBHOCTI IIUX TOYOK
CBiHE CepenHst BAXKIMUBICTh 1 | KOHTAKTY.
HU3bKa €PeKTUBHICTh | Po3po0ieHHs cTpaTeriyHuX pilieHb I 301IbIIeHHS
BaXJIMBOCTI TOYKH KOHTAKTY
HBiBE Huspka BaxxnuBicTh i | 30epekeHHs cTaHy e()eKTUBHOCTI 3 OJJHOYACHUM
BHCOKa €()EKTHUBHICTh | IONTYKOM MOXKIIMBOCTEH ISl ONTHMI3aIlii pecypciB.
Huszpka BaXXIUBICTh 1 | BaXKITUBICTh MOJKE 3a/IMIIATUCS HA HU3bKOMY PiBHI, aie
HB i1 CE cepeaHs HEOOX1THO 31CHIOBATH TIOLTYK MOMJIMBOCTEH ISt
e(eKTHUBHICTb 1 ABUIIEHHS €()eKTUBHOCTI TOUKH KOHTAKTY
.. | Ilomyk MOXIMBOCTEH 111 ONTUMI3AIIil pecypciB Ta
. Hwu3zbka BaxXIMBICTH 1 Y o MI3allil pecyb
HB1HE 3MEHILEHHS 3YCHJIb, OCKUIBKH 11 TOYKU HE MAXOTh

HU3bKa €(PEKTUBHICTD

3HAYymoro BIUIMBY

,Zlofcepeﬂo: CKJIaICHO aBTOpaMu

Koxna 3 mpeacraBiieHUX cTpaTeriii cupsiMOBaHa Ha JOCSTHEHHs OanaHCy

MDK BaXKJIUBICTIO Ta €(QEKTUBHICTIO, 1100 MaKCHMI3yBaTH 3aJ0OBOJICHHS Ta

JIOSIJTBHICTD KJIIEHTIB.
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TakoX TPOMOHYEMO TMPOBECTH aHali3 TOYOK KOHTAKTy B MaTpulil
«EdextuBHicTh-HanexHicte», mo OyJe Moka3yBaTH e()EeKTUBHICTb TOUYOK
KOHTaKTY 1, BIIIOBIHO, 33/I0BOJICHICTh CIIOKMBAYIB 3 YpaXyBaHHIM HAJIEKHOCTI1
TOYKHM KOHTAKTy 10 migmpuemcrtBa. lle 103BOMUTH eeKTUBHIIE PO3MOIUISATH
HasgBHI pECypcHM Ha YJIOCKOHAJIEHHS TOYOK KOHTAaKTy, [0 HAaJIeKaTh
MIJIIPUEMCTBY 1 Ha $IKI BOHO MO’K€ BIUIMBATU. Y BHUIIAJIKy HAsIBHOCTI TOYOK
KOHTAKTY, 1110 1X HETaTUBHO OLIHWIM CIOXWBadl (HU3bKa 3aJJ0BOJICHICTh) 1 TIPH
bOMY BOHUM HE€ HajJeXaThb MNIANPUEMCTBY (HANpUKIA, HE3aI0BOJEHICTD
Kyp €PCHKOIO CIYk0010), HEOOXITHO MPOBECTHU MOKJIAJHHMI aHami3. 30Kpema,
BApTO BUSBUTH MPUYUHU OTPUMAHHS HHU3bKUX OI[IHOK BiJ CHOXXHUBayiB, SIK IIi
TOYKHU KOHTAKTY MOKYTh BIUIUBATH HA 3aJI0BOJICHICTh CHOKUBAYiB, BCTAHOBUTHU
3B'A30K 3 BJACHUKaMU abo0 omepaTopaMu ILHMX TOYOK KOHTAaKTy, MPOBECTH
MEePEroBOPHU MO0 MOXKIUBOCTEN MOKPAIleHHs a00 3M1H B IIUX TOYKaX KOHTAKTY,
110 COPUATHUMYTH IiIBUILIEHHIO 3a/I0BOJICHOCTI CIIOXKMBAaYiB, 3A1MCHUTH MOIIYK
MOXJIMBOCTI YKJIaJICHHS] TAPTHEPChKUX Yroj abo cmiBIpalll 3 BIAaCHUKAMH IUX
TOYOK KOHTAKTY, 3alpPOBAKEHHS MAapKETUHTOBUX Ta KOMYHIKAI[IMHUX 3aXOJIiB
JUISL TABUIIEHHS TOIH(MOPMOBAHOCTI 3-TIOMIXK CIIOKHBA4diB MPO 3MIHH Ta
MOKPAIIEHHSI, IO BIPOBAKYIOTHCS B IHMX TOYKAX KOHTAKTY, BCTAHOBJICHHS
CUCTEMH BIACTEKEHHS 3a 3MIHAMU B 3aJ0OBOJICHOCTI CHOXXHBAYiB MICIA
BIPOBAI>)KEHHS 3aXO/1B.

JlouiibHUM, Ha Hally AYMKY, € 1 aHaJll3 TOYOK KOHTaKTy 3 ypaxyBaHHIM
YaCTOTH BUKOPUCTAHHS TOUYOK KOHTAKTY CIIOKMBAadyaMH 1 €(pEKTUBHOCTI TOYOK
KOHTAKTY (3aJ0BOJICHICTh CIIO’KMBaYiB). YacTOTy BUKOPUCTAHHS TOUOK KOHTAKTY
MOXHa BU3HAYUTH 32 JOMOMOTOI ONMUTYBAaHHS CIOXWBAadiB 3aJaBIIA MUTAHHS
«SIK 4acTO BM CTHUKAETECH 3 JAHUMH TOUYKAMH KOHTAKTy HAIIOTO OpeHIy?», maii
Hae mepenik TOYOK KOHTAaKTy OpeHay, a CIOXKMBadl JarTh BIANOBIAL 3a
I’ ATUOANbHOIO IIKaJI0I0, J€ 1 — JKOJHOrO pa3y He CTUKaBCs, 5 — MOCTIIHO
KOPUCTYIOCh. AHaji3 TOYOK KOHTAKTy 3 ypaxyBaHHS YacCTOTH BUKOPUCTAHHS
CIOKMBauyaMH J103BOJIUTH €(DEKTUBHIIIE PO3MOAUISATH PECYpCH MIAIMPUEMCTBA
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(3a10BOJIEHICTh B HAHYaCTIllle BUKOPUCTOBYBAHUX, KITIOUOBUX TOYKAX BaXKJIMBa
JUisl  3a0€3MEeUeHHS] TMO3UTUBHOTO BPAXKEHHS Ta JIOSUIBHOCTI CIOKHUBAYiB),
BU3HAYaTU NPIOPUTETH, MNPUIUIATA yBary KPUTUYHUM 30HAM, II1JBUIIUTH
JIOSTTBHICTD CTIO’KUBAYIB.

BucHoBKkM i mepcnekTHBH NOJAJBIIMX JOCHIIKeHb. 3aCTOCOBYIOUU
3a3Ha4eHl MIAXOAM [0 OLIHIOBAHHS Ta aHajl3y TOYOK KOHTAKTYy, KOMIIaHIi
OTPUMYIOTh YSIBJIICHHS MPO €(EKTUBHICTH CBOIX TOUYOK KOHTAKTy 1 MOXYTh
CTpaTeriyHo TMOKpalllyBaTH KIIEHTCHKUM JIOCBiA, 3a0e3Meuyrouu MilHUM
dbyHIaMeHT i 3aJ0BOJICHOCTI KIIEHTIB 1 TMOTEHIIHHUX PEKOMEHJAIli.
BonHouac BBaxkaemMo, 10 MOTPeOYIOTh MOJAIBIIOTO JOCHIIKEHHS Ta
KOHKpETHU3allli CTparerii po3BUTKY HANNEPCHEKTUBHIMINX TOUYOK KOHTAKTY B
OHJIAaH Ta o@uailH cepedoBUIll, a TaKOX YTOUYHEHHS METPUK IXHBOI

e(EeKTUBHOCTI.
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