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MAPKETHUHIOBA MOJIITUKA ITIPOCYBAHHS B COEPI OHJIAMH-
PUTENJTTY
MARKETING POLICY OF PROMOTION IN THE SPHERE OF
ONLINE RETAIL

Anomauia. Becmyn. Ponv ounatin-pumeuny nocmitHo 3pocmae, 30Kpema
3a oocniodxcennamu AIN.UA, nposedenumu 6 2023 poyi, 6iocomok yKpainyis,
Wo Haoarmv nepesazy OHIAUH-NOKYNKAM, cmanosums 6i0 50% oo 88%

3anedxdcHo 8i0 KOHKpemHoi cghepu. [ocumv eazomumu KaHaiamu npooaxicié €
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o@iyitini catumu Inmeprnem-macazunie, mMapkemnielucu ma coyiailbHa mepexica
Instagram. Taxkum wunom, oHAaUH-pUmMel KOPUCYEMbC NONUMOM HA PUHKY,
MaA€e BUCOKUUL NOMeHYianl 00 NOO0AIbULO20 PO3GUMK)Y MaA € O0HCepeiom
NONnoBHeHHs O10dcemy Kpaiui. Baoscauso enposadscysamu i possusamu
MapKemuH208ull IHCMpymMeHmapii 6e0eHHsi pumeli-0i3Hecy, 30kpema y cgepi
MAapKemuH2080i NONIMUKU HPOCYBAHHS, SIKA HA CbO20OHI BI0X00Uumv 8io
CMAaHOapmMHuoi peKiamu, nepemeaoproyuUch Ha 6CeOIYH)y NOIIMUKY opMy6aHHs
iMiodcy Opendy, 83aEMO0Ii 3 KIIEHMAMU, MAaApeemosaHux Nnpono3uyii ma
HamueHoi KomyHikayii. Ilocmae HeobXiOHicmb cucmemamu3zy8amu iCHYOYi
nioxoou 00 MApKemuH2080i NONIMUKU NPOCYBAHHS pumeln-0i3Hecy ma
3anponoHysamu cxemamuine 8i000PAddCenHsl Cy4acHoi Mooeni MapKemuH2o8o0i
ROJIIMUKY NPOCYBAHHA Y Chepi OHNAUH-PUMELLT) .

Mema. Memoio OocniddxcenHs € cucmemamu3ayis iCHYIOYUX nioxooié 0o
GhopmysanHs MApKemuHe08UX KOMYHIKAYIL Y pumetlii ma po3poOienHs Mooei
MApKemuH2080i NONIMUKU HNPOCYBAHH ) cghepi OHNAUH-pumelny, saKa O
8PAX08YBANA CYYACHI MAPKEMUH208i meHOeHYii pumetii-0iznecy ma moaia O
Oymu GUKOpucmana y NpakmuydHi OIANbHOCMI HOBUX MA 6Ce ICHYIOUUX
Ma2a3uHie.

Mamepianu i memoou. Mamepianamu OocniodxcenHs € nyoaikayii
NPAaKmuKis i3 popmyseanns ma peanizayii MapKemun2080i noJimuKu nPocy8aHHs
ma npooaxcie y cghepi oHaauH-pumensy, a maxkoxc oQiyiuni cavumu 8i00MuUx
VKPAIHCbKUX pumeunepie ma ix CmopiHKu y COYianrbHUx Mepextcax.

B npoyeci oocnioowcenns 6ynu suxopucmamni maxi Memoou: y3azaibHeHHs,
2PYNYBAHHS, CHOCMEPEIHCEeHHS, AHANi3Y I cuHmesy, IHOVKYIl | 0edyKyii.

Pesynomamu. ¥V cmammi Oocnioscyemvcsi mapkemuneo8a noaimuka
npocyeanHs bpenoy pumetiiepa i3 akyeHmom Ha oHaatH-mopeieno. Pospobnena
MOOeNlb MapKemuH2080i NOJIMuUKU Npocy8anHs 6 cghepi oHnatn-pumeuny. Lo
MOOeNlb  NPONOHYEMbC  po32nsdamu 5K CYKYHHICMb — eleMeHmie  CYmo

NpOCY8aHHs Ma NPOCY8AHHA Y CYKYHHOCMI 13 MOp2ienero, d Mmakoldc 36 53Ki6
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Midc enemenmamu. /{o enemenmis, wo, Kpim QYHKYII npocy8anHs, 8UKOHYIOMb
mope2osenvHy yHkyito, 8ionocumo o@iyiinuil eeo-catum I[Hmepnem-mazazuny,
oiyitini CMOPIHKU Y COYIAIbHUX Mepercax, MOOLIbHULL 000amoK, a MAKO}C
mapkemnuaetcu SK  000AMKOBUU  KAHAL — NPOOAxcie ma  IHCMpPYMeHm
nonynapuzayii maeazuny. Ogiyitinuti catum eapmo posensioamu 5K 6a20MUll
Kauan npooax)cy, a maxodic IHCmpymeHm @Qopmysanus IMioxcy pumeliiepa,
@izuunuii doxaz Haditinocmi uo2o nociayeu. MobinbHuil 000amox maxKoxtc
88AAHCAEMO HEOOXIOHOIO CKIAO08010 6 chepi OHNAUH-pUMENTY, adxce 3d CBOEI0
CYMHICMIO Ye € HIOU aHaN020M MAa2a3uHy «y KUWeHi KIIEHmay», a KIEHmM, wo
wyKae moseap y 000amky modce Oymu NOPIGHAHUM i3 KIIEHMOM, WO 8dice
npucymuiu y incmop-pumetini. Basicnugy ponv 8ukonyroms i coyianvbHi mMepexci:
ye € HAaMUBHOW NAAMGOPMOIO OJisl CNLIKYBAHHS KILIEHMI6 3 OpeHOoM pumetiiepa
ma 3acobom Onsi (hOpMY8aHHs KIIEHMCbKO20 KOHmenmy Enemenmamu, wo
BUKOHYIOMb  (DYHKYIIO NPOCYBAHHS, alle He € 0e3nocepeOHiMu KaHaiamu
npooasicie, NPONOHYEMO 68axcamu maki Ak kKiacuuna pexiama, Google-
incmpymenmapit ma BTL-akyii. Bonu eukxomyromo ingopmayiiiny @yHuxyiro,
@DYHKYIIO0 3MiYyHEeHHs IMiOxCy pumelliepa, nonyasapuszayii 1o2o OpeHOy ma
Gopmysanns kiuienmcovkoi  nosanvHocmi. Google-incmpymenmapii.  maxkoic
NPONOHYEMO PO32N0aAMU SIK OKpemMull OJI0K Ol NPOCYB8AHHA OpeHOi Ma2a3uHy,
30kpema koHmekcmua pexaama Google cnpuiimaemsbcsa KiieHmamu 00CUMb
JOAIbHO 1 yacmo € 6 oonomozy 00 nowyky mosapis. Google Miu 6i3nec
oonomazae NOnyIApU3y8aAmuU MAa2a3ut, SUCBIMIIOE THHOPMAYi0 NPO HLO20 HA
kapmax Google, Haoae moociusicms uceimieHHus 2epaghikie  pobomu,
KOHMAKMHUX OAHUX, KIIEHMCbKUX GIO2YKIB, peacy8aHHs HA AKI MAKON’C CNPUSE
3MiyHeHHI0 iMIOxcy. 3-nomidc BTL-akyiti ocobaugy nonynsapuicms Habyeae
eeumighixayis, KOHKYpCU, 3ANyYeHHs 00 O1a200iUHOCMI, WO  YCHIUHO
BUKOPUCNOBYEMBCS  VKPAIHCOKUMU — pUumeuiepamu, MmakumMu K Mepedxci

«Cinonoy, «ATB», «Beamapmy ma inwi.
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Knrwuoei cnosea: mapxemuneosa nonimuxa npocy8auHs, NPOCYBAHHSI
Opendy pumetliepa, Mooenlb MAapKemuH2080i NONIMUKU NPOCYBAHHS, OHJIAUH-

mop2ieisl, NPOCYBAHHS, KAHAU NPOOAXHCY, ITHCMPYMEHMU NPOCYBAHHSL.

Summary. Introduction. The role of online retail is constantly growing, in
particular, according to AIN.UA research conducted in 2023, the percentage of
Ukrainians who prefer online shopping ranges from 50% to 88%, depending on
the specific field. The official websites of Internet stores, marketplaces, and the
Instagram social network are quite significant sales channels. Thus, online
retail is in demand on the market, has a high potential for further development
and is a source of replenishment of the country's budget. It is important to
implement and develop the marketing toolkit of retail business management, in
particular in the field of marketing promotion policy, which today departs from
standard advertising, turning into a comprehensive policy of brand image
formation, interaction with customers, targeted offers and native
communication. There is a need to systematize the existing approaches to the
marketing policy of retail business promotion and to offer a schematic display of
the modern model of the marketing policy of promotion in the field of online
retail.

Purpose. The purpose of the study is to systematize existing approaches to
the formation of marketing communications in retail and to develop a model of a
marketing policy of promotion in the field of online retail, which would take into
account modern marketing trends of the retail business and could be used in the
practical activities of new and existing stores.

Materials and methods. The research materials are the publications of
practitioners on the formation and implementation of the marketing policy of
promotion and sales in the field of online retail, as well as the official websites

of well-known Ukrainian retailers and their pages in social networks.

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-1




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-1

The following methods were used in the research process. generalization,
grouping, observation, analysis and synthesis, induction and deduction.

Results. The article examines the marketing policy of the retailer's brand
promotion with an emphasis on online trade. A model of the marketing policy of
promotion in the field of online retail has been developed. This model is
proposed to be considered as a set of elements of pure promotion and promotion
combined with trade, as well as connections between the elements. The elements
that, in addition to the promotion function, perform a trade function include the
official website of the online store, official pages in social networks, a mobile
application, as well as marketplaces as an additional sales channel and a tool
for promoting the store. The official website should be considered as a
significant sales channel, as well as a tool for forming the retailer's image, a
physical proof of the reliability of its service. We also consider a mobile
application to be a necessary component in the field of online retail, because in
its essence it is like an analogue of a store "in the client's pocket", and a client
looking for a product in the application can be compared to a client who is
already present in an in-store retail store. Social networks also play an
important role: it is a native platform for customer communication with the
retailer’s brand and a means for creating customer content. Elements that
perform a promotion function, but are not direct sales channels, we suggest to
consider such as classic advertising, Google-tools and BTL-promotion. They
perform an informational function, a function of strengthening the retailer's
image, popularizing its brand, and building customer loyalty. We also suggest
that Google tools be considered as a separate unit for promoting the brand of
the store, in particular, Google's contextual advertising is perceived quite
loyally by customers and is often helpful in finding products. Google My
Business helps to popularize the store, highlights information about it on Google
maps, provides the opportunity to highlight work schedules, contact data,

customer reviews, responding to which also helps to strengthen the image.
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Among BTL-promotions, gamification, contests, involvement in charity, which
are successfully used by Ukrainian retailers such as Silpo, ATB, Walmart and
others, are gaining particular popularity.

Key words: marketing promotion policy, retailer brand promotion,
marketing promotion policy model, online shopping, promotion, sales channels,

promotion tools.

IocranoBka mnpoOaemu. Pureiin-Oi3Hec BIAIrpae 3HAYHY poONib Yy
PO3BUTKY €KOHOMIKM KpaiHu. lls1 cdepa € cnolyyHor0 JaHKOKO MIXK
BUPOOHUKAMU (YU ONTOBHMMHM TOPrOBISMH) Ta KIHIEBUMU CllOkHBadamMu. Kpim
TOro, MOYATH PUTEWI-013HEC 3HAYHO JIETIIe, HIXK CTBOPUTU BHUPOOHUYE
MIJIIPUEMCTBO, aJ)Ke PUTEHI-013HeC MOTpeOye MEHIIMX KamiTaloBKJIAJIeHb Ta
IIBUJIIIE OKYIIA€ThCS.

binbliicTh KIIIEHTIB CXWUJIBHI KYIyBaTU caM€ B OHJIAMHI. 30Kpema, 3TriHO
onutyBanHs AIN.UA, nposeaeHomy y 2023 p., BUSIBUIIOCH, 1110 TIPU MPUI0aHHI
XapyoBHUX MPOAYKTIB 64,5% pecrnoHIeHTIB HaJlalOTh MepeBary OHJIalH-KaHaiaMm,
1 e 35,5% xynyroTh B oduaiiH-mara3uHax. [3 onnaiin-kanamis Outbme 20%
MOKYIIIIB OOMparOTh BIACHI OHJaWH-kKaHanu Mepexi «Curbnoy, O 19%
HanexuTh Glovo, Ha Zakaz.ua ta Raketa mpunanae Bianmosigao 7,9 ta 7,8 % [6].
[Ilono TexHiKHU, OASATY Ta KOCMETHUKH — BIJICOTOK PECHOHACHTIB, 10 HAAAIOTh
nepeBary OoHjaiiH-KaHalaM MOKYIOK, Ie Outbiuid. Jlimepom oHIaitH-TIPOIaXKiB
TexHiku € mepexa «{utpyc» (54,8%), na apyromy micii mapketiuieiic Rozetka
(21,8%), na tpetromy — mepexka MOYO (8,3%), a mokymill TexHIKU B odiaifH-
MarasuHax HajawTh nepepary jumie 3,9% pecnonaentiB [6]. B cdepi oasary
BIJICOTOK JIIOJEH, 10 KYMNYyHOTh OHJailH, cTaHOBUTH 53%. HailiBaromimum
KaHaJIOM MpPOJIaXKy MpHU LbOMY € collialibHa mepexa Instagram (21%). B cdepi
KOCMETUKH Maixke 88% KIIEHTIB 0OMpParOTh OHJAWH-NOKYINKHU, JIAEPOM MpH

uboMy € mapkermieiic MakeUp (34,2%) [6].

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-1




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https.//doi.org/10.25313/2520-2294-2024-1

Takum uymHOM, cdepa OHIAUH-PUTEHIY Ma€ 3HAYHUM MOTEHINAN MJis
PO3BUTKY 1 € BaroMuM J[KEPEJIOM IOMOBHEHHS JIEPKABHOTO OIOJKETY. AJie
MOTPIOHO HANEKHUM YHUHOM C(OpMyBaTH MapKETHUHIOBI CTpaTerii, 30Kpema
CTpaTerito MpoJiaXky Ta CTPATErii0 MPOCYBaHHS OpeHJy puUTeiepa 3arajioMm i
jfioro ToBapiB 30Kpema. MaeThci NP0 MAPKETHHTOBI CTpAaTerii KOXHOTO
OKpPEMOro puTeusiepa, ajke OyBalOTh BUNAAKU, KOJIU IPOJABELb OOMEKY€EThCS
BUBAHTQKECHHSIM TOBapiB Ha MAapKeTIUIEWCH YU MPOJAXEM dYepe3 COllialibHi
MepexXi, ITHOPYIOUM 1HII KaHalyd TOPTiBJII Ta MOMyJspu3aiii cede 1 CBOIX
TOBapiB.

Bunukae nmortpeba cucteMaTtu3yBaTU MiAXOAU 1O MPOCYBAHHS PUTEHII-
Oi3HeCy Ta 3alpolOHYyBaTH 3py4YHE CXEMaTU4YHE BIJOOpAXKEHHS MOl
MapKETUHTOBOI MOJITUKU MPOCYBaHHS y cdepl OHJIaH-pUTEITY, sIKe MOTIU O
BUKOPUCTOBYBAaTH HOBI Ta ICHYIOUl Mara3uHu 1 BCl Ti, XTO IJIJAHYE€ PO3BUBATH
ceOe B OHJIaHH-TOPTIBIII.

AHaJi3 OCTaHHIX Jaoc/igkeHb i myOuaikaniii. OHnaiiH-puTelin HaOyBae
BCE OLIBIIOT MOMYJISPHOCTI Cepell MOKYIIIB, OJHOYACHO 3pOCTA€ 1 KOHKYPEHIIIS
Ha PUHKY OHJaliH-putTeiy. 13 2020 poky BiJICOTOK OHJIAWH-MOKYIOK MOCTIHHO
3poctae, a 'y 2022 p. pUHOK €JIEKTPOHHOI KoMepliii B YKpaiHi 3pic MIHIMYM Ha
28%. OcobnuBO BiICOTOK OHJIAMH MOKYINOK Mae Miciie B E-Grocery [8]. barato
mpaib HAyKOBI[IB Ta MPAKTUKIB B cdepl pUTEili-013HECY MPUCBAYEHO MUTAHHSAM
ownaiH-topriem [3-17; 21-30]. Oxpema yBara NpUIUISETHCS MNUTAHHSAM
MPOTOTUITYBaHHS, CTBOPEHHS, HATIOBHEHHS CalTy IHTEPHET-Mara3uHy, a TaKoX
MapKETUHTOBOTO acleKTy yHnpaBiiHHA catoM [5; 8; 10; 21; 22; 24; 25; 27-30].
Caitt nna IaTepHeT-Mara3uHy € OJJHUM 3 HalBaroMiluxX KaHajiB MPOJaxy, a
TaKoXX I1HCTPYMEHTOM TMPOCYBaHHS OpeHAy pureiliepa, QopMmyBaHHS HOTro
IMIJIKY, CTBOPEHHSI J0Ka3y HaJIMHOCTI MOcayru. Big BAainx MapKeTHHTOBUX,
IN3aiHePChKUX Ta IHIIUX PIIIEHb HI0JI0 CAalTy Oarato B YOMY 3aJIEKUTh YCIIX
OHJIAMH-pUTeiiepa Ha PUHKY. BTiM, CHOCTEpIraeThcsi CTPIMKE 3POCTAHHS

BIJICOTKY MOKYIOK 4epe3 couialibHl Mepexi [6; 8; 16]. bararo momynisipHUX 1
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HAayKOBHUX IMyOIiKalliii NPUCBAYECHO MUTAHHIM PO3BUTKY OI3HECY Yy COIIMEpexax
[3; 9; 13; 17; 23; 26; 31]. Oxpema yBara npuuIs€TbCcsl KaHallaM KOMYHIKaIIii 13
KJIIIEHTaMHU, TPOMO-aKI[iiM Ta IHIIMM MUTAaHHAM mnOpocyBaHHs [7; 12; 15].
HeBupimeHnumu 3anuinairOTbCsd NHUTAaHHS  KOMIUIEKCHOTO  MOTJSAYy  Ha
IHCTPYMEHTHU MPOCYBaHHS Ta MPOJIaXKy B €NEKTPOHHIN KOMepIIii, cUCTeMaThu3allii
B32€MO3B’SI3KIB MK €JIEMEHTAMU Ta CTBOPEHHS €MHOI MOl MapKETUHTOBOT
MOJIITUKY MPOCYBaHHs B c(epl OHIANH-pUTENTy, sika O BpaxoByBajga HEOOXITHY

CYKYITHICTh IHCTPYMEHTIB Ta 3B’A3KIB MK HUMH.

_ 1TPOJJAK +
! npocysanHs

| e i e 1
. ~ i
g : Mapkermuielicu .
—  Kuacuuna pexnama '_" ~ :
() s ' (v Tipomaxi AN
# 30BHINIHS peKIaMa I (OCHOBHMH KaHaT) KI;HI;H | |
Peknama y metpo , v TIpocysanns i
v TomI... v v mBHKa .
. (hopMyBaHHS .
NG 1 S MOMVIIADU3AITIS 1
. IMITDKY -
1 ®di3uuHuil q0Ka3 R .............. :
. a0 I .
_[ Google incTpymenTapiit J-; I
1 , BTL-3axoau
v" SEO (LSI)- \ ! | P
ONTUMI3aIlist | . Pexnamna
v Google Shopping . v' HartuBHa cribHOTA 1 KOMYHIKaI1A
v' Google Miit 6i3nec ' B3a€MOJIIT 3 KIIi€EHTaMH . v rapayTOBaHa qun
v Peknama Google ! v’ Tpocysanus " IMOBIpHA BUT'O/Ta
v' Perapretusr I v Tlpoxaxi (nomatkoBuii . IJ1st KIIEHTIB
\ j | KaHa) ! A
. v Kili€HTChKUI KOHTEHT I

Puc. 2. Moaeab MapKeTHHI0OBOI OJIITHKH NPOCYBaHHSA B c(epi OHJIAHH-pUTETY

IDicepeno: po3pobieHO aBTOpaMu Ha OCHOBI kepen [1-31]
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Metoro crarti € po3poOJeHHA MOJENl MAapKETHUHTOBOI MOJITHUKH
npocyBaHHd Yy cdepi OHIalH-puTeisly, sika O BpaxoByBaJla CyYacHi
MapKETHUHTOBl TEHJEHIII pUTEWs-0i13Hecy Ta Morya O OyTH BUKOpPUCTaHa Yy
MPaKTUYHIN AISTIHOCTI HOBUX Ta BXKE ICHYIOUMX Mara3uHiB.

Buxiaaa ocHoBHOro marepiany gociimxkenHsi. [IpononyeMo rpadiune
300paKe€HHsST MOJIeJi MapKETHHIOBOi MOJITUKU MPOCYBaHHS Yy cdepi OHIailH-
puteiny (puc. 1).

Posrnsinemo Mojienb OUIbI AETaabHO.

YactuHa CKIAAOBUX MOJEIl OJHOYACHO BHUKOHYE SK (DYHKIIIO
MpocyBaHHs, Tak 1 (yHkuiro mpoaaxy. Lle crocyerbest caiiTy, comiaibHUX
Mepex Ta MapkeTiuieiiciB. Knacuuna pexnama, Google-inctpymenrapiii Ta BTL-
3aX0u OUIBIIOK MIpOK0 3a0e3MeuyloTh (PYHKIIO MPOCYBaHHS, aje TaKOXK €
4acTUHOI (OPMYBaHHS IMIJDKY Ta HaJaroJKEHHS B3a€EMOJIl 3 KIIE€HTAMH,
MOJEKYIU i CTBOPEHHS KJIIEHTCHKOIO KOHTEHTY (HApPUKIIA/, BIATYKH KIIEHTIB y
Google Miii 613HeCc a00 KOHKYpPCH Y collialibHUX Mepexax sk BTL-axiis).

He BapTo He n0 oiiHIOBaTH posib OQIMIHHOTO calTy. 3BICHO, TOPTIBIIS
4yepe3 COIMEpexl TAaKOK MPUHOCUTH XOPOIIl pe3ysbTaTH 1 cTae Jeaani OuIbI
MOMYJISIPHOIO, BTIM, Ha HAIly AYMKY, SIKIIO WIETHCS MPO CEpUO3HUN pUTEHII-
0i3Hec, MOTPIOHO PO3IINISIAATH CaWT SK BaroMUl 1HCTPYMEHT NPOJaXiB Ta
nonyssipu3aiiii [aTepuer-marazuny. O@imiiiHuii calliT Ha/lae BIaCHUKAM PUTEHII-
013HeCy HACTYIHI epeBaru:

1) caift — e cBoepiiHA Bi3uTiBKa [HTepHET-Mara3uHy, Moro ooauyuus 1
IHCTpYMEHT 3a0e3nedeHHs (I3MYHOro JoKa3zy HajaiiHocTi mociyru. Ha caiiri
BApTO PO3MICTUTH JilleH31l U cepTudikartu, iHII AOKYMEHTHU Ta iHGOpMAaIlilo,
10 3aCBIYYIOTh HAAIMHICTh pUTeEiliepa Ta HOTO TOBapiB — 1€ HaJaBaTHUMeE
KJIIEHTaM OUIbIIIOI BIEBHEHOCT1 Y HAAIMHOCTI Mara3uHy;

2) caiiT € BOAJIUM IHCTPYMEHTOM JUIsl pPO3BUTKY OpeHIy Ta MiABUILIECHHS

IMIJTKY;
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3) cailtr — 3pyuHa mnatdopma anga npoaaxy. Karanor, (inbTpu,
JIOBEPIIIEH] KapTKKU TOBApIB — BCE 1I€ 32 YMOBH T'apHOi HaBITallli, TEKCTOBOTO i
Bi3yaJlbHOTO KOHTEHTY, HAJa€ MOKJIUBICTh BUCBITIUTHU ACTaNbHY 1H(GOPMAIIO
PO TOBap, HAOJIM3UTH OHJIANH-TOKYNKY 10 O(JaiiH B CEHCl MO3UTHUBHUX PHUC
ocTaHHbOI. Jlo-pedi, HEe BapTO 3a0yBaTH 1 MPO HOBITHI TEXHOJIOTIl IOMOBHEHOL
peaIbHOCTI, HAMPUKIIaA, OHJIAWH-IPUMIPOYHI;

4) caliT Hazae NOOAATKOBI MOJJIMBOCTI Il TMPOCYBaHHS MarasuHy.
3okpeMa, iaetsea npo SEO (LSI) onTuMizalniio Ta MOXKIUBICTh pEeKJIaMyBaTH
ToBapu 3a gomomoroio Google Ads [27; 30]. Bapto BuUKOpUCTOBYBaTH came
LSI-komipaittunr, sax ynockoHaiennit SEO. 3a yMoBH MNpaBWIBHOTO
3actocyBaHHs, LSI-rekctu OynyTh e epEeKTUBHIIIMMHU B CEHCl ONTUMI3allii
MOIIYKOBOI BUJIaul, a AJis KIIE€HTIB BOHU BUTJISJATUMYTh OUIbII TPUPOIHO Ta
npuBabnMBo. KUIBKICTh 3amuTIB, IKUMHU pecypc OpaTUME y4acTh Yy MOIIYKY,
Oyne Outbmio0. [IiABUIIUTHCS KTIKaOENbHICTh CHIMETIB, 30UIBIIUTHCS KUIBKICTD
JIIB 1, IK pe3yJbTatr, 3pOCTaTUME KOHBepcCis calTy. [lo-pedi, 11010 CHIMETIB,
CJIi mam’siITaTy HEe JIMIIE PO MPOCTI, aje ¥ Mpo pO3IIUPEHI CHINETH.

Ase 11 mepeBaru calT HaJaBaTUME JIUIIE B TOMY BHIIQJKYy, SKIIO BiH
pO3p00JIeHH, HAMOBHEHUI Ta MOCTITHO OHOBIIOETHCS 13 BpaXyBaHHSAM TaKUX
MOMEHTIB: BUCOKA IIBUAKOMIS, TapHE F03a0UIITI, JU3aliH, 1110 MOEAHYE ECTETUKY
Ta 3pY4YHICTbh, afanTalis 0 OyJb-IKOTO raJKEeTy Ta, 3BICHO, IKICHUM TEKCTOBUI
1 Bi3yasibHUM KOHTEHT [5; 21; 22; 28-30].

OTxe, caliT BIIIrpa€e B YCHINIHOCTI |HTepHET-Mara3uHy OJHY 13
HaWrOJIOBHIIIUX poJie. BTiM, poib coLlaIbHUX MEpEeX TaKOoX € Baromoro 1,
KpIM TOro, BOHA MOCTiiHO 3pocTae. ColialbHl MEPEki, B aCMEKTI MPOJaxKy, BCE
K BapTO PO3MISLAATH SIK AOJATKOBUU KaHal, OJHAK B acCIEKTI MPOCYBaHHS, HA
Hally JyMKY, BOHM € HE3aMIHHMM IHCTpyMeHTOM. lle HaTtuBHa cninbHOTa
B3a€MO/IIi 13 KJIIIEHTaAMU, TICHOI, APy HbOI B3a€MO/IIi, a TAaKOXK Matrgopma AJis
(dhopMyBaHHS KIIIEHTCHKOTO KOHTEHTY. CaMme KilieHTaM, 3BUYaliHUM JIIOJISIM, a HE

BUPOOHUKAM YM pUTEMsiepaM, 1HII KIIEHTU CXWIbHI AOBIpATH HalOinbiie [12].
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JIist  yCHINIHOTO BENEHHS COLIMEPEK PUTEIHIepOM BapTO JOTPUMYBATHUCH
HACTYIHUX MPABUIIL:

1) KIIEHT 3aXOAUTh y COLIMEPEXKY HE ISl MOKYINKH 4YM, THUM OLIbIIe,
neperisny peknamu. Moro MeTa — BiJJOYNHOK Ta CITIIKYBaHHS;

2) JOUIIBHO TpOCyBaTH OpeH]| OHJIaH-pUTeisiepa o/pa3y B KUIBKOX
COLIMEPEkKAX, KOPETYIOUH KOHTEHT, TEKCT, Bi3yaJlbHy CTHIIICTHKY, PyOpHKaTop
Ta KaJeHJap CUTYaTHBIB 3aJI€KHO BiJl CIIEHU(IKU COIMEPERKI;

3) Aye BaxiauBa poiib, 0co0nMBO y Instagram, HanexuTs Biyany. Bce
Mae OyTH JOBEPIIEHO 1 CTAHOBUTH €JUHUM CTUJIb Ta TapMOHIIO, MPHU I[LOMY
BI/IMOBIaTH KOHIIEMIli OpeHly Mara3uHy;

4) BnacHUM yHIKaJIbHUU KpeaTUB SIK YACTUHA 1HIUBIAYaJbHOTO IMIJIKY
puteiinepa. [IpuknagoM MOXYTh CIYyTyBaTH CTOPIHKM TOPTOBENBHOI MeEpexi
«Cinbnoy» B conMepexkax (puc. 2);

5) mpodeciitHe MapkeTuHroBe OadyeHHs SMM: ciig TIAXOAUTH 10
nutands SMM npodeciitno popmyroun SMM-ctpaterito OpeHay puteiiepa sk
CKJIaJIOBY 3arajlbHOi MapKeTUHroBoi crpaterii. Y SMM-cTparterii cinia
BpaxyBaTU HACTyIHI MOMEHTH: XapaKTepUCTHKa OpeHJy pureiliepa, Horo
IHAUBIAYyaJIbHOTO IMIJKY; U1l Ta 3aBaaHHd SMM  pureilniepa; aHamni3
KOHKYPEHTIB; XapaKTepUCTHKa IIJILOBOI ayAUTOPIi; po3poOJIeHHS pyOpHUKaTopa,
KaJICHAaps. CUTyaTuBiB; (GopMyBaHHS pePEpeHTIB Bi3yaldbHOI CTHIICTHKH,
oOpMIICHHSI aKaHTy; TapreTUHT; CIIBOpalls 3 OJlorepamu; J0JATKOBI METOAU
npocyBanH4 [31].

Kpim odimiitHoro caiTy 1 coIiaJbHUX MeEpex, AOLUIBHO 31HCHIOBATH
BUBAaHTQKECHHS TOBApiB puTeilyiepa Ha Mapketieidcu. lle Hamae HacTymHi
nepeBaru: 1) momaTkoBa MOMyJispU3allis pUTEIliepa CUIAMU MapKeTIUIehcy
(oco0MBO Ui HOBAuyKiB PHUHKY); 2) (QopMyBaHHS Ta 3MINHEHHS IMIIXKY
(KITEHTCHKUNM KOHTEHT y (opMari BIATYKIB, KUIBKICTh 3IpOYOK B OI[IHII
puTeiepa € eJIeMEHTOM JI0Ka3y HaJlIMHOCTI HOTro MocCyr); 3) 3aly4eHHs] HOBUX

kiieHTiB. KpiM Toro, mapkermieiicu € I0JaTKOBUM KaHAjJoOM MPOAaXy Ta
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IIPOCYBaHHs, @ BUTPATH IPOLIEH 1 Yacy TyT 3HaYHOIO MIpOIO0 HECE MApKETILIEHC,

a HE KOHKPETHU MarasuH.
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Puc. 2. Cropinka Toprose/ibHOI Mepe:xi «Ciabno» y Instagram

icepeno: mpoananizoBaHo aBTopamu. J[xeperno 300paxeHs [19]

Jocutb nai€eBUMU € MOOLIbHI JOJATKH, SKUMH KOPUCTYETHCS BEIUKA
KUIBKICTh KIII€HTIB. JlOogaTKyM BIAKPUBAIOTh BEIMKUN (PYHKI[IOHAJ HATHBHOL
B3a€MOJIII 13 KJIIEHTOM, IEPCOHAII3aLli MPOMO3HIIii Ta POpMyBaHHS JOSIIBHOCTI.

BaxxnuBo TakoX IMOBHOIO MIpOI0 3aCTOCOBYBATH HAasiBHI MOKJIMBOCTI

Google mns npocyBanusi Openny marasuny. Kpim SEO (LSI) ontumizarii ta
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KOHTEKCTHOI pEKJIaMU, siKa CIPUUMAETHCS KIIEHTAMU JOCUTH JIOSUIBHO, BapTO
3aCTOCOBYBATH TaKl MOXKJIIMBOCTI: peectpailis B Google Miit 6i3Hec, 1o1aBaHHS
puTeiisiepa B KaTajaory 1 JOBITHUKY 1, 3BICHO, 3aCTOCYBaHHS PETAPTETUHTY.

PosrnssHemMo eneMeHTH, fKI € HEOJMIHHOI YaCTHMHOK MPOCYBaHHS
Openny, a came kinacuyHa peknama Ta BTL-3axomu. Knacuuna pexnama —
01100paM, CITIIAWTH, TAUTOOKCH, peKiaMa B METPO TOIIO — HOCUTh MEPEBAKHO
iH(opMaliiiHui XapakTep 4d Ma€e Ha MET1 HarajyBaHHs MMpPo OpeHj pureilnepa
3MIIHEHHS IMIIKY. 30KpeMa, y MeTpo M. KueBa nocuth 4acTo MokHa MOOAUUTH
peKiiaMmy o0 3HWKOK Yy Mepexi «Cuibnoy («LiHoTmkukmn»), Ha CiTUIaTax y
nepiof pi3aBsiHuX cBAT 2023 — 2024 pp. Oyna po3milieHa pekiiamMma pi3ABSIHOTO
HITOJIEPY 13 AMEJISIEI0 10 YKPATHCHKUX TPaAUILiH.

binbmmm po3maittsam Ta QyHkiionanom Biapi3usaThes BTL-3axonu. Tyt
MalTh MiCIE SIK MPOCTI 3aXOAM PEeKJIaMHOi KoMyHikamii (niduaerrtinr, POS-
Marepiain), 3aX0Au OUIbII CKJIAIHOTO 3MICTY, 110 HepeadadaroTh CHiBOpAIo 13
IHIIMMH  OpraHizalisMu, OpeHJamMu, BOJOHTepamMu (CheliajibHa YIaKOBKa,
0JIaroAiiHICTh, CIIOHCOPCTBO 1 T. 1H.), TaK 1 aKIii, [0 TapaHTYIOTh JJIsI KIIEHTIB
NEBHY BUToay (MPOMO-YIIAKOBKA, CBITY-CEJUIIHT, KPOC-IPOMOYIIH, KEIIOEKH
tom1o). OcoOIUBOIO MOMYJSPHICTIO 3apa3 KOPUCTYIOThes Taki BTL-3axomu, sk
reiMidikallis y Hallpi3HOMAHITHIIIMX BapiaHTax, a TaKOX KOHKYPCH, 30Kpema
yepe3 conmepexki. Ll MmeToan mpuTAryroTh KII€HTa A0 puTeisiepa, poOasTh HOro
JOSUTBHUM 710 OpeHAy 1 COpUsIoTh MBUIKINA nomyspuzalii yepe3 WOM-edexkT,
CTBOPEHHIO KIIIEHTCHKOTO KOHTEHTY, a 1HOAlI W (OPMYBAHHIO HOBHX 11ei
(HampuKIIaa, KOHKYpPC Cepesl CIOXKMBAauylB Ha HOBY YIAKOBKY OpEHIy BJIACHOI

ToproBoi Mapku). Ha puc. 3 momani npuknanu aeskux BTL-3axoniB «Ciabmoy.
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Puc. 3. Ilpukaaan okpemux BTL-akuiii mepe:xi «Ciiibmo»

IDicepeno: mpoaHaaizoBaHO aBTOpaMU Ha OCHOBI jukeped [18-20]

Tak, mepexa «Cuibli0» aKTUBHO 3aCTOCOBY€ 1HCTPYMEHTH Teimigikamii
(Kypaxuku, Pi3n3BoHuku Tomno), 6iarogiiiHicts, koHKypcu tomo [18-20]. Lle
aume  okpeMi  npukigagu  BTL-akmiif,  HacmpaBal — MapKETHHIOBUH
iHCcTpyMeHTapid «Cuibno», Ha Hamly JyMKY, OJMH 3 HaWKpalux cepen
YKpaiHCbKUX puTennepiB. [HII Mepexi TakoXX BIOPOBAIKYIOTh HATHBHI
MapKeTUHIOBl 1HCTPYMEHTH 3ailydeHHs KimieHTiB. Hanpukmnan, mepexa «ATby»
TaKOX aKTHBHO 3acTocoBye reimigikaiito (IHcTarpam-rpa «Pi3aBsiHI cTopicy,
nonatok «ATB Arena» 1 T. 1H.), cmiBOpans 13 OaHKIBCBKUMH yCTAHOBAMM IS
HaJaHHS 3HIKOK KiieHTamM 13 Kaptkoro ATb Bim OaHKiB-apTHEpPIB
(Paitpdaiizen 6ank, A-bank, Omanbank, Ykprazoank, MoHoOaHk) Ta OaraTo
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iHmoro [1]. Mepexa «Benmapt» mae mikaBuii iHTepakTuB «byprepbatm» Tta
pyopuky «Baimumu ounmay y coumepexax (Mpukiaj KI1€EHTCHKOIO0 KOHTEHTY)
[2].

BucHOBKH Ta mepcrneKTHBHM MOAAJBIIMX AOCHiIKeHb. [lizcymyemo
BUKJIAQJICHE BHILIE:

1. Po3pobnena KOMIUIEKCHA  MOJEIb  MApPKETUHIOBOI  MOJITHKHU
npocyBaHHs y cdepi onnaiH-puteinty. IlokasaHi B3a€MO3B’SI3KM  MIXK
eJeMEeHTaMH MOJeil. 3-TIOMDK €JIEMEHTIB MOJAEIl BHAUICHI Taki, IO, KpIM
MpPOCYBaHHS, 3a0e3MeuyloTh (QYHKIIIO MPOJaXy, a TaKOXK €JIEeMEHTH, SKi
BUKOHYIOTh CYyTO (PYHKIIIIO MPOCYBaHHS, 3a0€31eUyI0un 3pOCTaHHs MPOJAXKIB Ta
(bopMyBaHHS IMIJTKY.

2. Sk xaHanmu mNpoOJAXKy NPOMOHYIOTHCA BUAUIATH OQIMIMHUN CcailT,
MOOUTPHUN T0JIaTOK, COIlaibHI MEPEK1 Ta BUBAHTAXKEHHSI Ha MapkeTIuieiicu. Lli
K KaHAJIM OJTHOYACHO 3a0e3MeuyroTh (PYHKIIII0 TPOCYBaHHSI.

3. Sk IHCTpyMEHTH MPOCYBaHHS, sIKI HE € TaThOPMOIO ISl MPOJAKY,
MIPOMIOHYETHCS  PO3IJISAaTH  KJIACHYHY pekjamy, 3actocyBaHHs (Google-
iHcTpymenTapito Ta BTL-akmii. Bonu BUKOHYIOTH (yHKIIT 1HGOpPMYBaHHS,
HarajJlyBaHHs, 3MIIHEHHS IMIJUKY Ta 3a0€3leYeHHs JIOSUIbHOCTI KIIIE€HTIB. B
KIHIIEBOMY PaxyHKY BOHM CTUMYJIIOIOTh KJIIEHTAa NMEPEHTH HAa OJMH 13 KaHaJIB
MPOJAXy Ta 3A1IMCHUTH MOKYIKY, a TAKOX 3aJlyYUTHCh JO HATUBHOI B3a€MOJII 3
puTeisiepoM (HapuKIIal, 4epe3 COIMEPExK).

4. BaxnuBy poib y NpOCyBaHHI HAJEXKHUTh HATUBHINA B3a€EMOJIIT KJIIEHTA 3
puteilnepom. Meta — HE MpPOCTO TMpOAATH, a CTBOPUTU aTMmochepy
JOBrOTPUBAIMX JIOSUIBHUX CTOCYHKIB TMOKYIUsS 1 Mara3uHy, c(GopMyBaTH
HaBKOJO OpeHIly puTeiiepa ocoOMMBHI IMIIK Ta miapM. Buxoasuu 3 1poro,
3HAYHOI MOMYJISPHOCTI HAOyBa€e MapKETUHT Bpa)K€Hb, reiMiQikallis, CTBOPEHHS
KJIIEHTCBKOTO KOHTEHTY Ta I1HIII I1HCTPYMEHTH (H)OPMYBaHHS ITO3UTHBHOIO

IMIJIKY pUTeiiepa, I0BIpU Ta B3a€MO/IIT 3 KIIIEHTAMHU.
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5. binmpmricte  yKpaiHCBKHUX ~ pUTEIIepiB  BIAJIO  3aCTOCOBYIOTh
MapKETUHIOBY MOJIITUKY HIpPOCYBaHHs, 1 JeAKli OpeHAM MOXYThb CIIyI'yBaTH
€TAJIOHOM CYYacHOIO KJIIEHTOOPIEHTOBAHOTO pUTEHiepa, IO HAe B HOTY 3
gacoMm. [Ipu iboMy OHJIAMH TOPriBIIA MOEIHYETHCA 13 IHCTOP-GOpMaTOM (MOJEIb
«Ownmnaitn + Odnaitny).

IlepcnekTMBaAaMHU NOAAJBIIUX [JOCHIIAKEHb € TECOPETHUKO-METOAWYHI 1
MpPaKTUYHI MiAXoAu 10 po3pobienHs BTL-akuiii purteitnepa 3 mo3umii ix
e(DEeKTUBHOCTI SK IHCTPYMEHTa MNPOCYBaHHS, METOAMKA po3poOieHHs SMM-
cTpaTerii puteiliiepa, a TakoXX ONTUMI3aIlls OHMaiH/odaaliH GopMartiB TOprisii

y BIJIMOBIHOCTI 10 MAPKETUHTOBOT MOJIITUKU MO3UI[IOHYBAaHHS pUTEiliepa.
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