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Anomauin.  CouyianvHi  mepexci  0a8HO  BU3HAHI  OOHUMU 3
HaunonynsapHiwux niamepopm ¢ Inmepnemi. Bonu 36upaioms 8enuxy KilbKicms
KOpUcmyeauie i yacmo € anbmepHamusoo padio, meniebavyeHHo ma OpyKo8aHum
suoanHam. Koowen denv minviionu kopucmysauis i08ioyioms yi MAuOAHYUKU &
NOWYKAX CRIIKY8AHHS, po3saz ma iHgopmayii. Lle eaxciuea ayoumopis, ska
makoxc 81000paxcac 3ayikasieHicms y HOBUX mosapax ma nociyeax. A momy
HEMOXCTIUBO I2HOPY8AMU Y10 AyOUmMopiio 05 pO36UMK) OI3HeC).

Cmamms po3ensoae 3acmocy8anHs COYIanbHUX mepextc 0 30i1bluleHHs
npooasicie, OCKIIbKU 80HU CIMAIU HEBI0 'EMHOIO YACMUHON CYUACHO20 HCUMMS |
KOJICHA ocoba mae ceiti enacHuii npogine. Bionosiono, bacamo nionpuemyis
weuoKko 8iopeazysanu, Cmeoprodu Oi3HeC-aKayHmu 6 NONYIAPHUX MICYSIX 3
geauxorw ayoumopicto. Taxooc onucamo pi3Hi  coyianvHi  Mmepedici, ix
Modcueocmi 0Nl Oi3Hecy ma 0CcoOAUBOCMI 83AEMOOIL MIdC KIIEHMOM ma
KOMNAHIEI, WO HAOAE moeapu 4u nociy2u. 30IUCHEeHO aHAali3 BUKOPUCHIAHHSL
COYIANbHOI Mepexci 8 MapKemuHeosili cepi ma HABEOEHO aNcoOpumm ix
BUKOPUCMAHHS 8 MAPKEMUH2081U OisLIbHOCHI.

V3acanvneno  pisenv  nonyaspHocmi  coyianbHux — mepedxdc — cepeo
Kopucmyeauié 8 Ykpaini 0o eiiinu 6 Ykpainu ma nio uac eiunu. Buznaueno
BIOCOMOK CNOXMCUBAYIB, SKI Nepecmanu KOPUCMYBAMUCS MUMU YU THUWUMU
coyianbHumMu mepexcamu. 30IUCHEHO OO0CNIONCeHH OUHAMIKU 3MIHU 3anumis
ons «Facebooky, «Instagramy, «YouTube» ma «TikToky, éxazano na nepegacu
BUKOPUCMAHHS  COYIanbHUX Mepedc Ol npocysanHs moeapis. Taxoowc
NPOAHANi306AHO 4ACMOmM) ma Mem)y 3anumié KOPUCMYB8adl8 COYIANbHUX
mepexcam, 8UHAYEHO HAUOLIbW NONYIAPHI ceped HUX.

YV cmammi makooic npoananizosano pisHi nioxoou 00 GUSHAUEHHS
ayoumopii KOM#CHOI OKpeMoi COYIanbHOI mepexci ma Y3a2albHeHO OCHOBHI
IHCmMpYyMeHmu, wo 00380JI51I0Mb POUUPUMU KOJIO NOMEHYIUHUX KIIEHmIe ma

30inbwumu npooasci. Takodxc, 0OIPYHMOBAHO OCHOBHI NPUHYUNU CMBOPEHHS
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SAKICHO20 ~ KOHMeHmy Ol 3QIVYEHHs HOBUX CNOMCUBAYI8 1  po3nooil
IHGhOpMayitiHUX NOMOKIE8 MIdC PI3HUMU NAAMPOPMAMU.

Axkyenm 6yn0 30cepeddceno Ha npoodremax, AKi MO*CYMb GUHUKHYMU NPU
BUKOPUCIAHHI COYIANbHOI Mepedici, 30Kpema: NnopyuleHHs ab0 3HUMNCEHHS PIGHsl
opeanizayii, empama KOHMpPOII0 HAO CMOPIHKOI0 KOPUCMY8AYd, KA € PeabHUM
abo BUKOPUCMAHUM KILIEHMOM (DipMu moujo.

Knmwwuoei cnoea: coyianvni mepeoici, Instagram, Facebook, inmepnem-

MeHeOHCMEeHM, NPOOAHCI, KIIEHM.

Summary. Social networks have long been recognized as one of the most
popular platforms on the Internet. They gather a large number of users and are
often an alternative to radio, television and print media. Every day, millions of
users Vvisit these sites in search of communication, entertainment and
information. This is an important audience that also reflects interest in new
products and services. And therefore it is impossible to ignore this audience for
business development.

The article examines the use of social networks to increase sales, since
they have become an integral part of modern life and each person has his own
profile. Accordingly, many entrepreneurs reacted quickly by creating business
accounts in popular places with large audiences. It also describes various social
networks, their opportunities for business and the specifics of interaction
between a client and a company that provides goods or services. An analysis of
the use of social networks in the marketing sphere was carried out and an
algorithm for their use in marketing activities was given.

The level of popularity of social networks among users in Ukraine before
the war in Ukraine and during the war is summarized. The percentage of
consumers who stopped using certain social networks was determined. A study

of the dynamics of changes in requests for «Facebook», «Instagramy,
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«YouTube» and «TikTok» was carried out, the advantages of using social
networks for product promotion were indicated. The frequency and purpose of
user requests to social networks were also analyzed, and the most popular
among them were determined.

The article also analyzes different approaches to determining the
audience of each individual social network and summarizes the main tools that
allow you to expand the circle of potential customers and increase sales. Also,
the basic principles of creating high-quality content to attract new consumers
and the distribution of information flows between different platforms are
substantiated.

The emphasis was on problems that may arise when using a social
network, in particular: violation or reduction of the reputation of the company,
its goods or services, unauthorized access to the organization's data, loss of
control over the user page, which is a real or used client of the company, etc.

Key words: social networks, Instagram, Facebook, Internet management,

sales, client.

IocranoBka mnpodaemMu. VY cyyacHUH TIEpioJ HEMOXKIMBO YSIBUTHU
KOMIIaHI1i, sSika He MPUCYTHS B COIIAJIbHUX MEpekaX, OCKUIbKU came 1€ € OJTHUM
3 HaW3PYUHINIUX CHOCOOIB 3asiBUTH MPO BJIACHUN OpEeHJ, TOBApU Ta MOCIYTH .
AKTUBHUN MpUCYTHIM mTpodiab KOMMOaHIi B COLIATBHUX MEpeXax CIpUsie
CTBOPEHHIO TMO3UTUBHOIO IMIIKY Oi3HECy, MiJIBUIIY€ pEMmyTailiio, JOBIpYy Ta
JOSUTBHICTh KOPUCTYBauiB, M0 OOOB’SI3KOBO MPHU3BOJAUTH 10 3OUIbIICHHS
NpUOYTKY KOMIIaHIi.

VY 3B’s3Ky 3 OCTaHHIMH MOJISIMHU, CHPUYMHEHUMH CBITOBOIO MaHAEMIEIO,
BUHUKJIA HECTaya MOXKJIUBOCTEM JUIsl JKUBOTO CIUIKYBaHHS, 1 3JaTHICTb
BUPAXKATHU ce0€ y CYCIUIbCTBI Uepe3 MPSIMUM «KOHTAKT» BXKE HE Taka JOCTYIIHA,

K panime. TomMy He AMBHO, LIO0 JIOJM MOYAIM AKTHUBHO IIYKATH CIOCOOU
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3a7I0BOJICHHSI CBOiX COIlIAJIbHUX TIOTpeO uepe3 B3aeMojil0 B IHTepHETI 3a
JIOTIOMOT'0I0 COITIaTbHUX MEPEK.

AHaJi3 ocTaHHIX AoCaiKeHb Ta myOJuikaumiii. JlocnmipkeHHS NMUTaHb
MPOCYBaHHS TOBAapiB Ta TMOCIYr B COI[aJbHUX MEpPEXKax BUBYAETHCS SIK
3apyO1’KHUMHM, TaK 1 BITYM3HSIHUMHU BueHUMHU. M. Ctel3Hep po3risiiae cydacHi
METOJY OHJIANH-TIPOCYBaHHs. 3HAYHUN BHECOK Y BUBUYEHHS COLIAIIBHOI MEPExi
K €(PEeKTUBHOTO MapKETUHrOBOro iHcTpymeHTy BHic J[. Xaminos [5]. [lutannas
CTBOpPEHHs OpeHnay, HOro CyTHICTh Ta mpouec posriasnanucs B. Ilepirio.
JIoCHiIPKeHHST 1I0/I0 MOKJIMBOCTI BUKOPUCTAHHS COLIAJIBHUX MEPEX IS
MPOCYBaHHA 3aC001B PO3MIIIIEHHS! BUCBITIICHI B HAYKOBUX MpalsiX BITYU3HIHUX
aBTOpiB, 30kpema: C. lmnsmenko, 1. JIutoBuenko, JI. banabanosa Ta iH.

Pi3HOMaHITHI MapKeTHMHIOBI KOMIaHii Ta iX acorjamii, taki sk Digital
Marketing Institute, eMarketer, Touchstone Research, Gartner ta 1H1111, aKTUBHO
BUKOPUCTOBYIOTh 3HAUHY KUIBKICTh NPAaKTUYHMX JOchikeHb. lIporte, He
JTUBIIAYKACH HA BEJUKY KUIbKICTh HAYKOBUX Ta MPAKTUYHUX JIOCATHEHb IIIe
BIICYTHI YHI()IKOBaHI METOJIM JOCHIPKEHHS PO3BUTKY Ta OCOOJIMBOCTEH
U(PPOBOro MapKETUHTy. 3aCTOCYBAaHHS 3HAYHOI KUIBKOCTI 1HCTPYMEHTIB Ta
cTpaTerii nu@ppoBOr0 MapKETUHTy MOTPeOye MOKIAAHOTO BUBUYEHHS IHOTO
MNOHATTS Ta aHali3y OCOOJMBOCTEN 3aCTOCYBaHHS KOXXHOIO 13 ICHYIOUUX
COIlIaJIbHUX MEPEX ISl PO3BUTKY JISUIBHOCTI MIIPUEMCTB.

MeTo10 1aHO1 CTATTI € y3arajabHEHHS M1IX0/1B Ta MPAKTUYHOTO JOCBIY 3
npo0JieM BUKOPUCTAHHS COIAIbHUX MEpEeX g 3alyuyeHHsS KII€HTIB Ta
301JIBIIIEHHS TTPOJIAXKIB.

Buxiaaa ocHoBHOro marepiajiy aociaixxenns. ComiaibHi MEpexi TaBHO
B)KE€ CTajJiM HEBIJl'€EMHOIO CKJIaJIOBOIO cyyacHoro xutts. [lonag 60% naceneHHs
YKpaiHu KOpPUCTYEThCS pI3HOMaHITHUMU [atdopmamu. g neskux ociod
OCOOHUCTI CTOPIHKM B PI3HUX COIMEpEKaxX OTpUMad KOMEpIIHHE 3HAUCHHS Ta

cTanu 3acobom 3100yTTs npulyTKy. lllonaiimenmie 70% BlIaCHUKIB MPUBATHUX
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MIJIIPUEMCTB TAaKOK BUKOPUCTOBYIOTH COIliajbHI Mejia SiK €()eKTUBHI KaHAJIH
JUTS1 3a]Ty4€HHSI HOBUX KJIIEHTIB Ta 30UIbIICHHS MPOAAXIB [2].

Ha croromHimHiii neHb cepell YKpaiHChKMX KOPUCTYBaudiB HAOUIbII
MOIMpeHi Taki comianbHi Mepexi, sk Facebook, Instagram, TikTok. o
MOBHOMACIITAOHOI BIWHM B YKpaiHi PEUTHUHI COIIaJIbHUX MEPEK BUIJISAIaB
TaKUM YUHOM:

- YouTube — 23,5 MJIH. KOPUCTYBaUiB;

- Facebook — 16,4 miH. kopucTyBauis;

- Instagram — 15,8 MiH. KopHCTYyBauiB;

- TikTok — 12 maH. KOpUCTyBayiB.

BiAcOTOK KOpUCTyBayis coliaibHUMMU
mepeXKamum B YKpaiHi 40 pOCiuCbKoro
BTOPrHeHHs

~ Instagram
23%

Puc. 1. BincoTkoBuii aHAJIi3 KOPHUCTYBAa4iB PI3HUMH COLiaTbHUMH MeEPeKAMH 10
NMOBHOMACIITA0OHOT0 BTOPTHEHHS

icepeno: y3aranpHEHO aBTOPOM Ha OCHOBI [ 13]

VY BIZICOTKOBOMY €KBIBaJI€HTI, MaeMO Takl pe3yibratu: YouTube — 35%,
Facebook — 24%, Instagram — 23%, TikTok — 18% (Puc. 1).

[Ticna 24 mrotoro 2022 poky areHTcTBO Plusone mpoBeno mociigxeHHs,
AK€ BKa3ye Ha 3MiHU B JiKuTaln. KoMmmaHi€ro mpoaHani3oBaHO BUKOPUCTAHHS

COLIIAJIBHUX MEpeX CTaHOM Ha JuneHb 2022 poky. I, Kk mokasye aHami3, AesKi
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COLIlAJIbHI MEpEeXl 3aMIIMINCh Ha CBOEMY pIBHI, a IHIII 3a3HAJIM 3HAYHOTO
BIITOKY KOPHUCTYBaYiB.

Ha cBoili nmo3uii 3anumiaerscss YouTube 3 23 miH. (36%) KopucTyBauis.
TikTok Takox 3aiimae cBoe uerBepte Mmicue 3 12 muH. (19%) xopuctyBauis.
Facebook mae 15,6 man. (24%) xopuctyBauiB, a Instagram - 13,2 muH. (21%).

JluB. puc 2

BiACOKOK popucTyBayiB coliaNbHUMMU
mepexKamm B YKpaiHi nicasa pociicbKkoro
BTOPrHEHHA

Instagram
21%

Puc. 2. KinbkicTh yKpalHCbKHX KOPHCTYBAYiB COLiaJIbHUMHU MepPeKAMHU Iics
NMOBHOMACIITA0OHOT0 BTOPTHEHHS

IDicepeno: y3aralbHEeHO aBTOPOM Ha OCHOBI [13]

OTto, HalOUTbLIE 3MIHMIIACS MICIsA MOYaTKy BIMHU B YKpaiHi KUIBKICTh
KOpHUCTYBauiB colliaabHux Mepex Facebook, Instagram:

- Facebook - KITBKICTh yKpaiHCBKMX KOpUCTYBayiB 3MeHIImacs Ha 150
THUC.

- Instagram oOBayiuBCs Ha 2,5 MIIH.

Akmo mnpoBenemMo NOPIBHAHHS MK BijgeoxocTuHrom YouTube Tta
matgopmoro kopoTkux BimeopoaukiB TikTok, To modaunmo, mo TikTok mae
nepeBary cepes MoJioJloi aynautopii, B Toil yac sk YouTube opientoBaHuii Ha

CTaplle MOKOJIHHSA. AHAJOT14YHA JIMHAMIKa MOMITHA y MpOTHCTOsIHHI Facebook
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ta Instagram. Mosnoame nokomiHHsA 10 29 pokiB Biagae mnepesary Instagram,
ToAl KopuctyBaui BikoMm 30+ obupators Facebook [8].

3aranioM, cepen ykpainimiB y Bimi Bix 18 go 35 Ta Bim 36 mo 45 pokis
noHax 60% obupatote Facebook, a monang 70% xopuctyrothecs Instagram.
3aranpbHa yHIKadbHA AyJIUTOpisA, SAKYy MOXKHA OXONUTH  PEKIaMHUMHU
iHcTpyMeHTamu Meta, cranoButh 23,1 miH. (15,6 miH. (41%) — y Facebook; 9,3

miH. — y Facebook Messenger (24%); 13,2 manH.(35%) — B Instagram). (Puc. 3)

Puc. 3. KiibKicTh yKpalHCbKHX KOPHCTYBAYiB B COLiaJILHUX MepeKax

IDicepeno: y3aranpHEHO aBTOPOM Ha OCHOBI [ 8]

OTxe, U1l MPOCYBAHHS TOBApy Ta 30UIbIIEHHS MPOJAXKiB IPOJABELb Ma€e
YITKO BU3HAUUTU LIJIBOBY ayAUTOPIIO CBOrO MPOAYKTY, a TOAl BHU3HAYaTHCA 3
m1aTGopMOI0 ISl IPOoJIaXxy. A Hallkpaluid BapiaHT Ha CbOTOAHI — MPOCYBAHHS
TOBapy B KUIBKOX COLIIaJIbHUX MEpPEkKax.

I Bce x, 3 manmmu 3BiTy Digital 2022 Global Overview, HailOLIbII
nonyJisipHa couiaibHa Mepexka — Facebook. Jlyist Toro, mo6 orpumaru qocTymn
70 MapKETUHIOBOI'O KaHajdy TYT HE ICHYe OOMEXEHb L1010 OOCITY TEKCTY B
nyomikarisx abo po3mipi Bizeo. o Toro x, micas 3nutta Instagram 1 Facebook

3’BWJIACS] HOBA MOXJIMBICTh CTBOPIOBATH IUIATHI KamIaHIi Ta peKIamMyBaTH iX
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Ha 00o0x mmardgopmax [3]. To xk, cropinku Facebook cramu edextuBHHUM Ta
O0E3KOLITOBHUM IHCTPYMEHTOM MAapKETUHTy Mg Oi3Hecy, J03BOJISIOYM
KOMIMAaHIAM ONPWIIOHIOBATH 1H(OpMAIli0 MPO CBOi TOBApUM UM TMOCIYTH, a
TaKO PO3BUBATHU 1J€HTUYHICTh OpPEHy Ta IMIJIBUILYBAaTH HOr0 BII3HABAHICTb.

[Ipote, Instagram 3abe3neuye HaWBUIIUIA PIBEHb MPUBEPTAHHS
peKiiaMo1aBIiB, sikuil cTaHOBUTH 81%. Lle Bpaxkarouuii moka3HUK, OCOOIUBO Y
nopiBHsiHHI 3 Facebook. A ocTaHHI JOCHIIKEHHS MIATBEP/KYIOTh, IO
Instagram wmo)ke HajaBaTU pEKJIAMOJABISIM OLIblIE MOMIMBOCTEH IS
3aJIy4eHHS CBOiX KJIIE€HTIB. AJIKE, 3aMICTh TOTO, 1100 JiaikaTh MyOJiKalio Ta
JTUIUTUCA ~ KOHTEHTOM, Instagram  MIBUIKO  BIJNpaBlsS€  NEPEKOHIIUBE
MOBIJIOMJICHHSI, SIK€ MOKpailye epeKTHUBHICTh KomyHikaiii. Kpim Ttoro, 44%
KOpPUCTYBauiB Instagram OIOTH)XKHS ONMUCYIOTh MOKYINKH, 3 sSKuUX 28% Oynu
3a3/1aJIeT11b 3ariaHoBaHi [9].

3a nmanumu pociipkeHHamu, 93% wmapketosorie 'y CIHIA mnepeBaxHO
BUKOPUCTOBYIOTh Instagram uis MapKeTMHIOBOrOo BIUIMBY 1 Jjume 68%
Bubupatote TikTok 1 Facebook, y wuei wyac mmme 26% I1UIaHYIOTbH
BUKOPUCTOBYBaTU Snapchat. Asne, mporuosyersbcs, 1o Haaam came TikTok Oyne
BU3HA4YaJbHUM TpaBlieM Yy cdepi BIUIMBY, OCKUIbKM moHan 45% miaTHuX
MapTHEPIB peani3yloThcsd came Ha ik miargopmi. Ha npyromy wicmi
3HaxoauThes Instagram 13 39%, Toxai sik YouTube Bincrae, Maroum swuiie 2%
[13].

3aranbHa yHIKaJIbHA ayAUTOpIs, SKY MOKHA OXONUTU PEKIaMHUMH
iHcTpyMeHTamu Meta, cranoButh 23,1 muH. (15,6 man. — y Facebook; 9,3 muH.

—y Facebook Messenger; 13,2 muH. — B Instagram) [8]. {uB. puc 4.
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Puc. 4. 3aranbHa ayauTopisi OXOIJICHHSI PeKJIAMHUMH iIHCTpyMeHTamu Meta

IDicepeno: cucTeMaTH30BaHO aBTOPOM Ha OCHOBI [ 8]

JleMoHcTpallisi cBOro Oi3HeCy 4Yepe3 ColllalibHI MEpexi — OJMH 3
Halle(DEeKTUBHIIIMX METOJIB B3a€MOAIl 3 BENUKOW ayauTopiero. ColialibHi
Mepexi JomoMararoTb OpeHJaM BHCIIOBIIOBATH CBIA TOJIOC Ta B3a€EMOIISTH 3
ayuTopiero. MapKeTHHI y COLIaJbHUX MEPEkKax € BUKIOYHO KOPUCHUM IS
TOTO, 00 CTBOPUTH CTIMKMN Ta y3roJUKEHUH OpeHI Ha BCIX COLIAJbHUX
maTpopmMax, a TaKoX JUIs MMiABUILIEHHS 0013HaHOCTI NMpo OpeHA cepel KIIIE€HTIB
[6].

[Ipote, npocyBaHHs 0i3Hecy B [HTepHETI, Tak camo, SIK 1 B TpaJAULIIHOMY
0i13Hecl, BUMarae cepitoznoro miaxoxay. Ile ocoOIMBO BaXKJIMBO, KOJIU HIAETHCA
PO OLIIHKY PE3yJbTATIB Ta PEHTA0EIbHOCTI KOHKPETHOTO PEKJIAMHOIO KaHaly.
Bnogo0OanHs, penocTu Ta KOMEHTapl ayAUTOPIi — 1€ METPUKH, SIK1 OTPEOYIOTh
BAXKJIMBOTO aHANI3y, MIPAXyHKY Ta MOCTIHHOTO MOHITOPUHTY.

k1o, paHilie OCHOBHUM IMOKa3HUKOM YCIIIIHOCTI PO3BUTKY OOJIIKOBOTO
3aMKMcy BBaKajlacd KUIBKICTh MIANHUCHHUKIB, TO 3apa3 CTAa€ OYEBHIHHUM, IO
0arato He 3aBXKJM O3HA4Ya€ Kpalle, a KIUIbKICTh HEAKTUBHUX MiAMUCHUKIB

HEraTUBHO BIUIMBA€ Ha CTaTyC CTOPIHKM. TO K, HOBUM MIiAXOAOM cTajia
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O0opoTh0a 3a yBary akTuBHOi aynutopii. [lokazHHkOM e(peKTHUBHOCTI KaHaTy
CTaB pICT piBHA 3ailikaBieHocTi [10].

OCKUIbKH, CyYacHI CHOXKHMBayl CTaparOThCs BUTpAdyaTH MEHIIE 4acy Ha
MOIIYK HEOOXIHOTO TOBapy, TO BUPOOHUK ab0O MOCTAyadbHUK TOBApy MaroTh
MO>KJIMBICTh IPHUBEPHYTH OUIbIIY LIBOBY ayauTopito. IlpoTe, mronu yacTimie
KyIylOTb TOBapu a00 TOCIyTH, SKIIO BOHU MOXYTh 1AEHTHU(IKYBaTH
MOCTa4YaJIbHUKIB, 110 IPOMOHYIOTH iX. | came 1ie cTae MOKIMBUM 32 JOIOMOI'OIO
COIIaJIbHUX MEpeX, aJ)Ke CTBOPIOETHCS €(PEeKT MPUCYTHOCTI Ta MOTIUOJIEHOL
B3a€MO/III.

Takoxk, epeKTMBHUM € BKIIOYEHHS KIIEHTA y MPOILEC BUPOOHUIITBA
TOBapy a0o0 HajaHHsA MOCHyr. Takui MiAXi JOCSATa€ IIHHOCTI MPOIYKTY Ta
cripusie JOBIp1 pe3yibTaTiB cnoxuBayiB. [{o Toro x, 71% kopucTyBaudiB TOTOBI
PEKOMEHyBaTH KOMIIAHIIO, AKIIO Y HUX OyB MO3UTUBHUMI JTOCBIJI pOOOTHU 3 HEIO
B COIlIaJIbHUX MEpeKax.

TakuMm 4MHOM, MEPEXKEBUN MAPKETUHT € €PEKTUBHUM PO3BUTKOM SIK JJIS
Malux, TaK 1 JUIsl CepeAHiX MIANPUEMCTB, 3aBASIKM YOMY BIH BHUMAarae
MiHIMaJbHUX (IHAHCOBUX BUTpAT HAa MPOCYBAaHHS Ta pekiamy ToBapy. Takum
9yuHOM (OPMYETHCA HOBa IIbOBA ayJAUTOPisi, MPOBOJUTHCS y CETMEHTAIlis
PUHKY Ta 3J1MCHIOETHCS YCIIIIHA KOHKYPEHIIIS.

[IpoTe, iHTEPHET-MAPKETUHT MOBUHEH JOMOMAraTi KOMIAaHISIM HE TUIbKH
TPUMATHUCS Ha IUIaBy, ajie ¥ JOCIraTi MakKCUMaabHOrO NpUOYTKY, 3aTUIIAI0YHCh
J1AepOM Ha YTPUMaHHI pUHKY Ta Oyyr04H iMIJDK BIAOMOrO mianpuemcTsa [1].

[lepuuM eTanom y miABUIIEHHI 00CSTIB MPOJaXIB € aHa3 IHCTPYMEHTIB
MapKETUHTY, 10 BX€ BUKOPUCTOBYIOThCS Ta iX e(eKTUBHICTH. [ 1bOTro
MOTPIOHO BIJICTAIIKYBaTH TMOKA3HUKWA B3a€EMOJII 3 ayJIUTOPI€I0, BUBUUTH
KOHBEPCIi, OI[IHUTU PE3YyJIbTATUBHICTH MpoAaxiB. Lle 103BOIUTH BU3HAUUTH
HaWOUIBII YCIINIHI CTpATEerii Ta BYUaCHO KOPUTYBAaTH Jii HA OCHOBI OTPUMAaHUX

pE3yNbTAaTIB.
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Jani cimit po3poOUTH CTpaTerito, COpsIMOBAHY Ha MiJBUIIECHHS OOCSTiB
npoaaxiB B IntepHeti. KittouoBi 3aco0u Juisi JOCSATHEHHS 111€1 METH BKIIIOYAIOTh
B ce0e IHTEPHET-MAPKETUHT, PEKJIaMy B COI[IaJIbHUX MEpexkKax, ONTUMIZAIII0 JJIs
nomrykoBux cucteMm (SEO) Ta enexTpoHHy Komepitito [12].

JUIst yCOinmHOro MpOCYBAaHHS CBOTO TOBapy Ta 30UIbILIEHHS MPOJaXiB B
COIlIaJIbHUX Mepexax MiAIpUueEMElb Ma€ TOTPUMYBATHUCS TIEBHUX MPABUI:

1. Po3yminHs Toro, mo mnpopaere. lle KIIIOYOBHII acmeKT YCHIIIHOL
KOMYHIKaIlil 3 KJIl€eHTamMHu. BaxiIMBUM 3aBJaHHSIM JJiS BIIACHUKA € BUPAXKEHHS
nepeBar CBOro MPOAYKTY MOBOIO, 3pO3YMUIOIO JUIsl ayJIUTOpii: BHOpaB, IO
KOPHUCTYBau 1 K1 pe3yJIbTaTH BiH BUPOOIISIE.

2. Po3ymiHHS TOro, KoMy mnpopaaeTe. YiTKO 3HAIOUM CBOrO KIIIE€HTA,
MOXHa €(EeKTUBHILIE CIIJIKYBATUCS 3 AyJUTOPIE0, YITKO BUCJIOBIIIOBATU CBOIO
KOHLETLIIO Ta TOCATaTH MaKCUMAaJIbHOT BIAMOBIIHOCTI i1 OYIKYBaHHSIM.

3. VYmakoBka npoaykty. Iligx TepMiHOM «ymakOBKa» MAae€ThCs Ha yBasl
HasIBHICTb BJIACHOT'O BeO-caiiTy (OyJp-TO CalT-BI3UTKA YU IHTEPHET-MAara3uH) 13
BcraHoBineHuMu Google Analytics 1 Pixel Bim Facebook, ski MOXyTb
BiIcCTeXXyBaTu Tpadik 1 aHamizyBatu il ckiaagu. MiHiManbHUN OpeHAOyK
nependavyae HAABHICTh JIOTOTUIY Ta KOJIbOpOBOi Tramu kommadii. Ile €
000B’SI3KOBUM €JIEMEHTOM J1Jis1 OyAb-SKOT0 O13HECY.

4. TlpucytHicTh (axiBisg 3 MapKETUHTy 4YM CTpaTera, SKAW Mae
PO3YMIHHSI TOTO, SIK €(EKTUBHO BUKOPHUCTOBYBATH IHCTPYMEHTH COIlaJIbHUX
MEpEeX NI TOCATHEHHs Oi3Hec-1iae. [ligmpueMens moBuHEH 3HATH, 1110 SMM
- JINIII€ OJTUH €JIEMEHT MapKeTUHTy. TomMy NOTpiOHO BUKOPUCTOBYBATH BOPOHKY,
KA TTOYMHAETHCSA 3 KOHTEKCTHOI PEKJIaMH Ta 3aBEPIIY€EThCS TAPTETUHIOM Yepe3
Instagram.

5. IuBectyBanHs y coumepexi. [IBuakux npojaxiB y COIlaIbHUX
Mepexax He Oyne, Ao He OyayTh 3poOJieHI BHUCOKOsiKiCHI (ororpadii Ta

TEKCTOBHM KOHTEHT Jisl MyOidiKaliil 4M pekjJaMHUX orojomeHb. To0To, SKIIOo
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HE BKJAIyThCAd KOWITH B pekiamy mina SMM-cnemianicta. Bxuageni komru
Mi3HIIIE JaAyTh NO3UTUBHUMN pe3yabTaT [7].

BucnoBok. Otxe, BOPOBaKEHHS 1HQOPMAIIHHUX TEXHOJIOTIH Yy
CYCHUIBCTBO CTBOPIOE HEOOXIMHICTH PO3POOKM HOBHMX KaHAJIB Ta CTparerii
MapKETUHTY JIJIsl IPOCYBaHHS TOBAPIB Ta MOCIYT, a COLIMEPEXKl CTaId OJHUM 13
Takux KaHaiiB. [licns aHamizy pi3HOMAaHITHUX MOKJIMBOCTEH, SIKI IPOMOHYIOTh
CoLlaJIbHI MEpEeXkKl1 JUIsl 3ayYEHHsT HOBUX KJIEHTIB Ta PO3BUTKY Oi3HECYy, CTae
OUYEBMJIHUM, 110 MAapKETHHIOBa AISUIBHICTH Y LIbOMY CEPEJOBUIIl BUMAarae Bij
MIJIIPUEMCTB THYYKOCTI Ta MOOLIBHOCTI, 3/[aTHOCTI IIBUAKO aJanTyBaTUCA O
BHCOKOJMHAMIYHOTO cepeAoBHIla. To K CydacHI MapKETHHIOBI 1HCTPYMEHTH
MOBUHHI HAIUUTIOBAaTUCA HE TUIBKM Ha TPaJulliiHOrO, aje # Ha HOBOIO

CIIOJKHMBAa4a, SIKNW Ha CI)OFOI[Hi JOCTaTHBO BHUMOTJIMBUIA.
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