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Anomauia. B ymoeax cyuacHoi 2ocmpoi  KOHKYpeHyii  nepeo
nionpuemMcmeamu nocmae HeooOXiOHicms Oopomucs 3a Kiienmis. Memoio
OisnbHOCMI 0)Y0b-5K020 NIONPUEMCIEA, ) MOMY HUCTL chepu nocaye, NOGUHHO
cmamu MakcumanvHe 3a0080jeHHs nompeb cnoocusada. Came opienmayis
nionpuemMcmea Ha nompeou OKpemo2o KIIEHMA, 16020 NOBEOIHKY, O0NOMO;NCE
KOMNAHII nioguwumu nonum Ha mi 4u I[HWI nociysu i, AK pe3yivmam,
ompuMamu MakcumMaibHut. npubymox. Jlocniosxcenns nompeb KiieHma, uo2o
NnoBediHKU, € CKIAOHUM npoyecom. QOOHUM (3 BANCIUBUX, BIOHOCHO HOBUX
HanpsIMKi68 OO0CTIOJCeHHsl KAIEHmA, W0 HAdac nionpuemcmsy cgepu nocuye
KOHKYPEHMHI nepesazu, € 6UBUEeHHS KIIEHMCbKo20 00csidy. Lle donomooice 6
Gdopmysanni ma  YnNpaeniHHi  KIEHMCLKUM — 00C8IOOM, WO  00380UMDb
NIONPUEMCIEY 3MIYHIOBAMU JIOSILHICMb KIIEHMI8, ONMUMIZY8AMU NPOOAXCI,

cmamu ma 3anuuamucs KOHKYPEeHMOCNPOMONCHUM Y C80il 2any3i OisabHOCMI.
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Memoto nybaikayii € suceimienus npoyecy YNpaeiiHHs KIiEHMCbKUM 00C8I00M
Ha nionpuemcmeax cghepu nocaye. Knienmcwvkuil 00c8io — ye KoMniekcHa OYiHKy
KIIEHMOM npoyecy 83ae€Mo0ii 3 RIONPUEMCIMEOM Yepe3 PI3HI Kanaau 00, nio yac
ma nicjisi OMPUMAHHA NOCAYeU. YNpasninHA KIiEHMCbKUM 00C8I00M - cucmemd,
SAKY RNIONPUEMCMBA BUKOPUCMOBYIOMb  OJisl  8IOCMENCEHHs, KOHMPOIO mda
peazy8anHs Ha 8Ci 83AEMOOII 3 KIIEHMAMU. YNPaeniHHs KIIEHMCbKUM 00C8I00M
NOYUHAEMbCS 3 Npoyecy CnpuuHamms (KOHmakm, yedazd, iHmepnpemayis,
nputinamms). Hacmynuuti eman — ompumaHnts nociyeu — KiiEHmMu nputimMamas
DIWeHHs Nnpo 3aMOB]EeHHA NOCAY2U, NOYUHAEMbCSA YMPUMAHHA KAIEHMIE 1
Gopmysanns ix nosnvrocmi. Iliompumka — eman, Koau 6 Oil0 6CMYNArOMo
CAYHCOU NIOMPUMKU  KIIEHMIB, SAKI NOBUHHI pecylapHo 30upamu  8i02yKu
KIIEHMI8 ma peazy8amu HA HUX, 6HOCUMU HeOOXIOHI 3MiHU, OOKIAO0amu YcCix
3ycunb, wob 3abesneuumu uiuoke ma 3 MIHIMYMOM 3YCUNb  BUDIULEHHS]
nobaxcanv ma ckape kiieuma. Y pezyromami 63a€mMo0ii 3 niONPUEMCMBOM Mda
ompumano20 00ceidy y Kiieuma gopmyemovcs neeHe cmasients. CmagieHus
BKIIOUAE 8 cebe NesHi elemMeHmu: agexmusHUll, KOSHIMUGHUL, NO8EOIHKOBUL,
cyeecmugHuti. Ilpoyec ynpasninmus Kii€eHMCbKUM O00C8IOOM HA NIONPUEMCIBAX
chepu nociye yYcKIaOHIOEMbCA Y 38 °A3KY 3 HaAHicmIo ocobausocmetl, SKi
elacmugi nociyeam, ma AKi HeoOXIOHO 8paxosysamu Y MAPKemMuH2O0Bill
OIANILHOCMI.

Knwuoei cnosa: mapkemune, KIEHMCbKUL — 00CBI0,  YNPAGIIHHA

KIIEHMCbKUM 00CBI00OM, NOB8EJIHKA CROJCUBAYI8, cdhepa nocye.

Summary. In today's fierce competition, companies have to fight for
customers. The goal of any enterprise, including the service sector, should be
maximum satisfaction of consumer needs. It is the orientation of the enterprise
to the needs of the individual client, his behavior that will help the company to
increase the demand for certain services and, as a result, to obtain the maximum

profit. Researching the client's needs and behavior is a complex process. One of
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the important, relatively new directions of customer research, which provides a
service company Wwith competitive advantages, is the study of customer
experience. This will help in the formation and management of the customer
experience, which will allow the company to strengthen customer loyalty,
optimize sales, become and remain competitive in its field of activity. The
purpose of the publication is to highlight the process of customer experience
management at enterprises in the service sector. Customer experience is a
comprehensive assessment by the customer of the process of interaction with the
company through various channels before, during and after receiving the
service. Customer Experience Management is a system that businesses use to
track, control, and respond to all interactions with customers. Customer
experience management begins with the perception process (contact, attention,
interpretation and acceptance). The next stage is receiving the service -
customers decide to order the service, customer retention and the formation of
their loyalty begins. Support is the stage when customer support services come
into play, which must regularly collect customer feedback and respond to it
make necessary changes, and make every effort to ensure a quick and minimal
effort to resolve the customer's wishes and complaints. As a result of interaction
with the company and the experience gained, a certain attitude is formed in the
client. Attitude includes certain elements. affective, cognitive, behavioral and
suggestive. The process of managing the customer experience at enterprises in
the service sector is complicated due to the presence of features that are specific
to services and that must be taken into account in marketing activities.

Key words: marketing, customer experience, customer experience

management, consumer behavior, service industry.

IlocTanoBka mpobjemMu B 3arajibHOMY BUIUIsAI. B yMoBax cydacHoi
rOCTPOi KOHKYPEHIIii epe;] MiANMPUEMCTBAMU MOCTAa€E HEOOX1IHICTh OOPOTHCS 3a

KIJII€EHTIB. MeTOI0 JiSbHOCTI OyAb-sIKOrO MiANPUEMCTBA, Y TOMY 4YHCIl chepu
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MOCIYT, MOBUHHO CTaTW MaKCHUMalbHE 3aJ0BOJICHHS MOTped croxuBada. Came
Opi€HTaIlisl MIANPUEMCTBA HAa TMOTPEOM OKPEMOTO KJI€HTa, HOTO MOBEIIHKY,
JOTIOMO>K€ KOMITaHi1 MiIBUIIUTHA TOMMUT HA T1 YM 1HILI HOCIYTH 1, SIK pe3yJbTarT,
OTpUMaTH MaKCUMallbHUM mpuOyTOK. JlochimkeHHs mnmoTped KIl€HTa, HOro
MOBENIIHKU, € CKJIagHUM mporecoM. OAHUM 13 BaXJIMBUX, BITHOCHO HOBHUX
HaMpsMKIB JOCHIIDKEHHSI KIII€EHTa, 1[0 HAJa€ MIANPUEMCTBY cdepu MOCIyr
KOHKYPEHTH1 TepeBaru, € BUBYEHHS KIIIEHTCHKOro nocBiny. Lle momomoxke B
dbopMyBaHHI Ta YNPaBIIHHI KJIIEHTCBKUM  JOCBIIOM, IO JO3BOJIUTH
MIIPUEMCTBY 3MIITHIOBATHU JIOSJIbHICTh KIIIEHTIB, ONTUMI3yBaTU MPOJIaXK1, CTaTH
Ta 3aJIMIIATUCS KOHKYPEHTOCIIPOMOKHUM Y CBOTH Traimy31 JisSJIbHOCTI.

AHaJi3 ocTaHHIX a0cCaiXxKeHb i myOuaikamiid. [TuTaHHSIM KITIEHTCHKOTO
JIOCBIJly TPUCBSYEHI HAYKOBI PO3POOKU TaKUX 3apyOlKHUX Ta BITUYMZHSIHUX
yueHux, sk Becker L. [1], Bhagwat Y., Jaakkola E., Kim K. H., Kumar V. [2],
Lemon K. N. [3], Lipkin M. [4], Rogers D., Schmitt B. [5], Umashankar N.,
Verhoef P. C., banait H. O. [6], binsscbkuii B. M. [7], xryramsim H. M.,
O6pyu I'. B. [8], IIponan 1. O. [10], CaBunska H. JI. [11], Cutauk H. 1. [12],
Umine . JI. [17] Ta 1Hmn pocmigHuku. OOHAK 3alUIIAIOTBCA HEAOCTATHBHO
BUBYCHUMH MUTAHHS YNPABIIHHSA KII€EHTCHKUM JIOCBIJIOM Ha MiJNPUEMCTBAX
chepu MOCIAYyT B CLOTOAHINIHIX YMOBaX.

@opMyJIIOBaHHA LIed CTarTi (MOCTAaHOBKA 3aBJaHHsA). MeTtorwo
nyOJiKalli € BUCBITIEHHS MPOLIECY YHPABIIHHS KIIEHTCBKUM JIOCBIIOM Ha
MIIPUEMCTBAX chepu MOCHYT.

Buxiaa ocHoBHOro Martepiany gocjigkenHsi. CborogH1 mianpueMCTBa,
y TOMY 4HCIl, chepu MOCIyr, HaMararoTbCs OyTH sAKOMora OJIMXKYe 10 CBOrO
kiieHTa. [{boMy BUOOpPY crpusic pUHKOBE CEPEIOBUIIE, IKE XaPAKTEPUIYETHCS
BHCOKMM PIBHEM KOHKYPEHIII MPakTUYHO y BCIX Tally3siX Ta BIJHOCHO HE
BHCOKOIO €(DEKTUBHICTIO OUIBINOI YacTMHU MacoBOi pekiamu. [linmmpuemcrBa
PO3YyMIIOTh, 110 Ha0araTo BUTIAHIIIE COPSIMOBYBATH CBOI1 KOIITH HAa YTPUMAHHS

MOCTIMHUX KJIIEHTIB, aHXK BUTpAvyaTH 3yCHJUIS HA 3aBOIOBAaHHSA HOBUX. J{J1s ToTO,
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o0 yTpUMaTH KJII€HTAa HEJOCTaTHHO 3alpPONOHYBAaTH HOMY HaWHMXYY IliHY,
rapHy SIKICTb Ta HOBY IMOCIYTYy, HEOOX1JHO IPOCTUMYJIIOBATH HOr0 Ha MOCTIiHE
KOPUCTYBAaHHS MOCIYyraMu OJHOTO MiAnpueMcTBa. Came yCHIIIHO yIPaBJIsSOUH
KIIIEHTCHKUM JIOCBIZIOM MIANPUEMCTBA MOXYTh JOCSIITH 3HAYHOTO YCIIXY Ha
KOHKYPEHTHOMY PUHKY Ta OTPUMYBATH BUCOKI IPUOYTKHU.

KiieHTChKHMIT [1OCBiA — 1€ KOMILJIEKCHA OIIIHKY KIIEHTOM TMPOIECY
B3a€MO/II1 3 MAPHUEMCTBOM Uepe3 pi3HI KaHAHU JI0, ITiJ1 Yac Ta MICIs OTPUMaHHS
MOCYTH.

B3aemonist 3 KkiieHTamMu 30cepe/pKeHa Ha TOMY, WO MIiANPUEMCTBO
MPOTIOHYE, /i€, KON, SIKUM YMHOM 1 SIK BOHHU Ha II€ pearyioTh; 4Oro 0axaroThb
KIIIEHTH, 1 K MANPUEMCTBO pearye Ha 1l OaxkaHHs. KokeH KIIEHT Moxe
BIJIIaTH NIEpPEBAry IHIIOMY MiANPUEMCTBY, TOMY MIAIPUEMCTBA MAlOTh HA/laBaTH
MOCYTH, SIKI BIJMOBIIal0Th MOTpe0aM KJIIEHTIB, MIATPUMYIOTh Ta MiJICUIIOIOThH
ixH1 amOiIlii, MepeKOHaHHS, I[IHHOCTI Ta MOYYyTTS.

KiieHTchkMil  10CBiL  MOXe OyTH MO3UTHBHUM, HETaTUBHUM abo
HeUTpaJibHUM. YacTime 3aiuIIaroTh CBOi BpPaXEHHS, BIATYKHM KIIEHTH 3
HETaTUBHUM JOCBIJIOM, a TO3UTHUBHUN Ta HEUTPATbHUM MOCBIJ 3aIHINAETHCS
1o3a yBarow MIJNPUEMCTBA, TOMY iX CKJIafHIIIE AochiauTu. HelTpanbHuii
JOCBIJT JIJIsl TIANPUEMCTB TEX MOXHA BIJHECTU JI0 HETAaTUBHUX XAPaKTEPUCTUK
JUSITBHOCT1, OCKUIBKY BiH HE BUKJIMKAE Y KIIIEHTA HIIKUX €MOIIH.

VYrpaBniHHS KIIEHTCHKUM JIOCBIJOM - CHCTEMa, fAKYy HiJIpUEMCTBA
BUKOPHUCTOBYIOThH JJISl BIICTEKEHHSI, KOHTPOJIO Ta pearyBaHHsl Ha BCl B3aEMOIT
3 kimieHtamMu. OCHOBHa MeTa I[I€i CUCTEMU — JONOMOITH MiANPUEMCTBAM
MEePEBEPIINUTH OYIKYBAHHS CBOIX KJIIE€HTIB, MIJIBUIIUTH JOSUIHICTh, 3a0€3MEUUTH
iX 3a7J0BOJICHICTh, 3aXMCTUTHU BJIACHI IHTEpecH (OTPUMAaHHS Ta IIIABUIICHHS
npUOYTKY).

VYrpaBniHHS KIIEHTCHKUM JOCBIIOM Mependadae IMEeBHI MapKETUHTOBI

3aX0JM Ta BU3HAYEHHS IUIAXY KI1€HTA Yyepe3 KiJIbKa TOUOK JIOTUKY (puc. 1):
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Puc. 1. Ilponec ynpap/aiHHS KJIIEHTCbKHM JA0CBiI0M

icepeno: moOyI0BaHO aBTOPOM 3a pe3yJIbTaTaMH IMPOBEACHOTO JTOCIIKEHHS

VYrpaBniHHS KIIEHTCHKUM JOCBIJIOM IMMOYMHAETHCS 3 MPOLECY COPUIHHATTS
[13, c. 143-145]. HeoOxiqHa HasBHICTh CTUMYJIB (MapKETUHTOBUX 3aXOJIiB) B
MoJIi clpuiiMaHHS PEUENTOPIB CEHCOPHUX HEPBIB MOTeHIIHOro kiieHTa. Ha
BUOIp MOXJIMBUX MAapKETMHTOBHX CTHMYJIB BIUIMBAIOTh 30BHINIHI (KyJbTYpa,
COIllaJIbHUM KJac, CTaTycC, Tpyma, JOMOTOCIOAApPCTBO, I[IHHOCTI, Jemorpadis),
BHYTpIIIHI (MOTHBALlisl, OCOOUCTICTh, CTUJIb KUTTS, 3HAHHS, €MOIIli 1 T. 1H.) Ta
cUTyaliiiHi (3MiHa COULIAJILHOTO CTaHy, TEXHOJOrli, MpaBuja Ta HOPMH,
HaJ3BUYaliHi cutyauii Ta iHim) ¢akropu [14, c. 27]. KiienTt noBuHeH OyTH
JOCTYIIHUM TOJIPA3HUKY, SIKUM MOXIUBO OyJe HUM NPUUHATUNA 3aBASKH
AKTHUBYBAHHIO OJTHOTO YW KIJIBKOX OPTaHIB UyTTS: JOTUKY, HIOXY, 30py, CIyXY,
cMaky. BuHukae koHTakT iHopmalii 3 MNOTEHLIMHUM crnoxuBadeM. Ilicns
BUHUKHEHHSI KOHTAKTy TMOJpa3sHUKa 3 KIIEHTOM JIMIIE YacTUHA CTUMYJIIB
0JIep>KaTh MOXJIUBICTh 10JATKOBOI 00poOku HuM. [loapasHuku, siki mpoHnun
n00ip A0CATraroTh HACTYMHOTO eTanmy— yBara. Jlaii HacTymae eran iHTeprpeTaiii
CTUMYJy — TMO€JIHAHHS HOBOI i1H(doOpMalii 3 Ti€l0, MO0 BXKe 30epiraerbcs y

JIOBIOCTPOKOBIN mam’sITi CIIO’KMBava, OliHKa cTuMyiay. OcTaHHi# eTan mporecy
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CIPUUHATTS — NPUUHSTTS — MOTOJKEHHS KJII€HTA 3 1H(OpMAIII€l0, KOJIU BOHA €
NEPEKOHJIMBOIO, 3aJIUIIAE TO3UTUBHE BPAKEHHS Ta BUKIMKA€E TPUEMHI €MOLIii.

OTpuMaHHS TOCIYTH — KJIIEHTU NPUUMAIOTH PIIICHHS MPO 3aMOBJICHHS
MOCIYTH, MOYUHAETHCS YTPUMAaHHA KIIEHTIB 1 (OPMYBaHHS iX JIOSUIBHOCTI.
Hanana kimieHTy mnociayra NOBHHHAa OyTH SIKICHOIO, IE€PCOHANII30BAHOIO,
3a0e3reuyBaT Hailkpauuid cepBiC Ta MaKCUMalbHE 3a70BOJieHHS. KilieHTH
MOBUHHI CHOpUHUMATH 1€l mpolec SK MNPOCTUM 1 Y3TOJDKEHUM 3 IXHIMH
LIHHOCTSIMU, aMOIIIIMHU Ta IepeKOHaHHAMU. KOau KIIEHTH MalOTh MO3UTUBHUM
JOCBIJlT  CIUIKYBaHHS 3  MIANPUEMCTBOM, BOHM, IIBUAIIE 3a  BCE,
MOPEKOMEHIYIOTh HOTO 1HILIUM.

[TinTpriMKa — eTarl, KOJIM B [0 BCTYNAIOTh CIY>KOU MIATPUMKHU KIIEHTIB,
K1 TIOBUHHI PETyJISIpHO 30UpaTH BIATYKH KIIIE€HTIB Ta pearyBaThd Ha HUX,
BHOCUTH HEOOXIJHI 3MIHH, JOKJIAJaTHU YCIX 3yCWIb, 1100 3a0€3MEeUNTH IIBUJIKE
Ta 3 MIHIMyMOM 3yCWJIb BUPIIIEHHS MOOaXXaHb Ta CKapr KiieHTa. PerynspHuit
301p BIATYKiB, mOoOakaHb, CKApr KJIE€HTIB Ta BHECEHHS 3MiH 0 MPOMO3MUIIii
J03BOJINTH 3MILHUTH iX JOBIPY 1 3aBXKIU OyTH B KypcCl TEHAEHLIH, K1 MIBUIKO
3MiHIOIOTBCSA. CnyxOM MIATPUMKM KIIE€HTIB TOBUHHI OyTH YyWHHUMH,
MPOTIOHYBATHU PO3YMHI pIlIEHHS TPOOJeM 1 3aBXKIU MisITU B IHTEpecax CBOIX
KIJII€HTIB, (IKCyBaTU MPOOJIEMH JI0 TOTO, SIK BOHU IMEPETBOPATHCS Ha TMOTraHi
BIJITYKHU.

VY pesynbrari B3aeMoJili 3 MIANPUEMCTBOM Ta OTPUMAHOIO JOCBILY y
KJieHTa QopMmyeTbesi meBHe cTaBiieHHS [16, c. 241]. CraBieHHs € peakili€ro
CMO’KMBauiB Ha OTPUMAaHUW [OCBII Ta MAapKETUHIOBI 3aXO0JH. 3BICHO Yci
3yCWJUISl MIANPUEMCTB, Y TOMY YHCII MapKETUHIOBl, IOBHUHHI OyTH HampaBlIeHI
Ha Te, 100 cTaBlieHHs OyJio MO3UTUBHUM. HeratuBHe uM, HaBiTh, HEUTpaAJIbHE
CTaBJEHHS € CHUTHAJIOM IpPO ICHYBAaHHS HEIOJIIKIB y poOOTI MHIANPHEMCTBA.
CraBieHHs BKJIIOYA€ B ceO€ MEBHI €IEMEHTH.

AQeKTUBHUN — TO3UTUBHUN KIIIEHTCHKHUI NTOCB1A POPMYETHCS, KOJIH MiX

MEePCOHATIOM MIJMPUEMCTBA Ta KIIIEHTAMU 3’ ABJISIETHCA €MOIINHUN 3B A30K. A 11€
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MOXJIMBO 32 YMOBHM HaJaHHS MEPCOHAII30BAHOIO  OOCIyroBYBaHHS,
nependayeHHss MOoTped, MOIIYKY MOKIMBOCTEM Ha HUISXY KII€HTA, SKUMH
MO’KHA MOT0 MMOpayBaTH.

KoruiTuBHuii — AaHMl €JE€MEHT MOB'A3aHUN 3 JyMKaMH, 3HAHHIMU
NEPEKOHAHHSAMU  BIJHOCHO 00'ekta a00  YCBIIOMJIEHUMHU ICUXIYHHUMH
nporiecaMu. Bin dopMye 3amydeHHs KIIE€HTIB JO MEPEOLIHKH CTABICHHS [0
MOCIIYTY YU MIANPUEMCTBA, 3aJlyda€ MEHTaJbHY O00JAacTh JOCBIAY, (hOpMyrOUH
MO3UTUBHY LIHHICTh IMOCIYTH YH MiANPUEMCTBA B 04aX KIIIE€HTA.

[ToBeaiHKOBHIT — BigoOpakae HaMipH KJII€HTA JIATH IEBHUM YHHOM II[OJI0
OTPUMAaHHS MOCTYTH B MalOyTHHOMY.

CyrectuBHUHN — niepefdavae ynepeIKeHHs KII€HTa MO0 MiAIPUEMCTBA,
MOCIYTH, JOIIBHOCTI ii OTPUMaHHS Ta 1H.

[Ipomec ympaBiiHHS KII€EHTCHKUM JOCBIIOM Ha MiANPHEMCTBAX chepu
MOCHYT YCKJIAIHIOETHCS y 3B S3KYy 3 HAABHICTIO OCOOJIMBOCTEH, SIKI BIACTHUBI
nociyraMmM, Ta SKI HEOOXIIHO BpaxoByBaTW y CBOid  JiSJIBHOCTI:
HEMAaTepiabHICTh, MIHJIMBICTh SIKOCTi, HEBIJAUIBHICTH, BIJACYTHICTH IpaBa
BJIACHOCTI Ta HEMOXJIUBICTB 30epiranss [9, c. 38-43; 15, c. 150-152].

BucHoBKHM Ta mnepcmekTHBM. B ymoBax 3arocTpeHHs KOHKYpEHIIi,
BUHUKHEHHS JePIUUTy KII€HTIB, 30UIbIIEHHS KOMYHIKAI[IMHUX BUTpaT
YIOpaBIiHHS KIIEHTCHKUM JOCBIJOM CTa€ OJHUM 3 TOJOBHUX I1HCTPYMEHTIB
M1JIBUIIIEHHS PIBHS KOHKYPEHTOCIIPOMOXKHOCTI MIMPUEMCTBA HA PUHKY.

VYrpaBniHHS KIIEHTCHKUM JIOCBIIOM mepeadadae oTpuMaHHs iHGopmalii
npo MIANPUEMCTBO, MOr0 TOCIYTH, 3A1MCHEHHS 3aMOBJICHHS, OTPUMAaHHS
MIITPUMKHU BiJl MANPUEMCTBA, (DOPMYBaHHS CTaBJIICHHS KIII€HTA, a TaKOX
J03BOJISIE CIIOCTEpIraTH 3a BCIMa TOYKAMM B3a€MOJIi Ha MUIAXY KIIEHTa Ta
3a0e3nedye MakKCUMajbHE 3aJ0BOJICHHS, MPOMNOHYIOUM HaMKpaliuii cepsic.
KitieHTChKMI TOCBIJ TICHO MOB’SI3aHUN 13 (YHKLISIMU MAapKETHHIY, 0COOJIUBO,
MPOCYBaHHAM, SIKI O€3MOCEepeHhO BIUIMBAIOTH Ha KJIIEHTA, M0 MOXE OyTH

MNCPCIICKTUBHUM HAIIPAMOM IIOJaJIbITNUX I[OCJ'IiI[)KeHI).
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