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MEXAHI3M BUBOPY TA BIIPOBA)KEHHS IH®OOPMAIIAHOI
CUCTEMMU YIIPABJIIHHA B3AEMO3B’A3KAMMU 3 KJIIEHTAMMUM HA
HIANPUEMCTBI B CYHACHUX PUHKOBHUX YMOBAX
MECHANISM OF SELECTION AND IMPLEMENTATION OF THE
INFORMATION SYSTEM OF MANAGEMENT OF RELATIONSHIPS
WITH CLIENTS AT THE ENTERPRISE IN MODERN MARKET
CONDITIONS

Anomauia. Becmyn. YV cyuacnomy ckiadOHoMmy eKOHOMIUHOMY cepedosulyi
iHpopmayitini mexnono2ii Habysaromev 6ce OLILUIO2O 3HAYUEHHs 8 Oi3Hec-
OisnbHOCMI 011 NIO8UWEHHs KOHKYypeHmocnpomodchocmi. Ocobausa yeaea
NpUOIIAEMbC eheKMUBHOCMI IHHOPMAYIUHUX MEXHOIOII.

YV 6acamvox sunaoxax epekmusHicmv niOnpuUEMCme 00CA2AEMbCs 3AB0AKU
BUKOPUCMAHHIO CYYACHUX, AKMYAIbHUX IHopmayiiunux mexnono2iu. Tomy
enposaddicenns I'T na nionpuemcmeax Ha KOHKYPEHMHUX PUHKAX MAE BUPIULATIbHE
3HAYEHHs,  OCKIIbKU  CHpUSE  NIOBUUWEHHIO  NPUOYMKOBOCMI  CYYACHUX
nionpuemMcms.

Ingopmayiiini mexuonozii cymmeso 3minuau Oiznec-npoyecu, GiOKpUIU
HOBI MOXMCIUBOCMI OJIsl OIANLHOCII NIONPUEMCMBA, O03B0JIUNU NIONPUEMCINEAM
30epeamu KOHKYPEHMOCHPOMONCHICb, niosuwumu onepamusHy
NPOOYKMUBHICIb, KOHMPONIO8AMU e(heKMUBHICMb, 3HAYHO NPUCKOPUMU POOOUL
npoyecu, 3MeHWUmu eumpamu ma HOKpaAwumu KOOpPOUHAYII0 DI3HUX 6UOI8
OisIbHOCMI, NIOBUWUMU NPOOYKMUBHICIL NPAYL.

Mema. Memoto € obtpyHmysants, no2nubIeHHs. MeopemudHUX NOJLONHCEeHb
i po3p0o0bNeHHS NPAKMUYHUX PEKOMEHOAYIU U000 BNPOBAOINCEHHS IHPOPMAYIIHUX
cucmem YnpaeiiHHs 63A€EM038 SA3KAMU 3 KILIEHMAMU HA NIONPUEMCMEI 8 CYUaACHUX
PUHKOBUX YMOBAX.

Mamepianu i memoou. Mamepianamu 00CiONHCeHHs € NPaAYi GIMUUSHAHUX

ma 3apyOidCHUX YUeHUX-eKOHOMICMI8, CneyiaibHa eKOHOMIYHa Jjimepamypad,

International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2023-10




International Scientific Journal “Internauka’. Series: “Economic Sciences”
https://doi.org/10.25313/2520-2294-2023-10

HOPMAMUBHO-3AKOHO0A84Yl akmu YKpainu, mamepianu HaAyKosux KOH@pepeHyil,
nepioouuni 6uoanms, pecypcu mepedxci Inmepnem. B npoyeci 30ilicHeHHs.
00CNiOJHCEeHHSI OVI0 BUKOPUCMAHO HACMYNHI HAYKOBL MemoOU: NOPIGHSAHHS,
meopemuuHo20 y3deaibHeHHs ma 2ePYNYBaHHs, JIO2IYHO20  Y3A2A/lbHEHH
pe3yromamis.

Pesynomamu. 'V cmammi  poskpumo  eusnauenns CRM-cucmemu,
PO32NIAHYMO 0CHO8HA Mema énposaddicernsi CRM-cucmem na nionpuemcmeax ma
HAB8e0eH0 0CHOBHI MOXCIUBOCMI Oanux cucmem. Pozenanymo ocnosni 6uou CRM-
cucmem, HABedeHd iX Xapakmepucmuka ma NPOAHANI308AHO OCHOBHI Ui
cucmem. IIpodemoncmposano 6niug 8iliCbKOB02O CMAHY HA BUOIp CUCHIEM.
llokazano nonynapni CRM-cucmemu, AKi SUKOPUCMOBYIOMbCS 6 KpaiHi
npomsicom 2022 ma 2023 poxis.

llepcnexmusu. B nodanvuiux Haykosux 00CHIONCEHHAX NPONOHYEMbCS
30cepeoumu  OLbuly y6azcy HA eKOHOMIUHIU oyinyi egexmusHocmi 6i0
BNPOBAOIICEHHST  IHGOpMayiinol cucmemu YNPAGIIHHA B3AEMO38 SA3KAMU 3
KJLEHMAMU.

Knwuosi cnosea: CRM-cucmemu, ingopmayiuni mexwnonoeii, CRM-

cmpame?zis, bOiznec-npoyecu, KIicHmMU.

Summary. Introduction. In today's complex economic environment,
information technology is becoming increasingly important in business activities
to increase competitiveness. Particular attention is paid to the effectiveness of
information technology.

In many cases, the efficiency of enterprises is achieved through the use of
modern, relevant information technologies. Therefore, the introduction of IT in
enterprises in competitive markets is crucial, as it helps to increase the
profitability of modern enterprises.

Information technologies have significantly changed business processes,

opened up new opportunities for enterprise activities, allowed enterprises to
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maintain competitiveness, increase operational productivity, control efficiency,
significantly speed up work processes, reduce costs and improve coordination of
various activities, increase labor productivity.

Purpose. The purpose is to substantiate, deepen the theoretical provisions
and develop practical recommendations for the introduction of information
systems for managing relationships with customers in the enterprise in modern
market conditions.

Materials and methods. The materials of the research are the works of
domestic and foreign scientists-economists, special economic literature,
normative and legislative acts of Ukraine, materials of scientific conferences,
periodicals, resources of the Internet. In the process of research, the following
scientific methods were used: comparison, theoretical generalization and
grouping, logical generalization of the results.

Results. The article discloses the definition of a CRM system, discusses the
main purpose of implementing CRM systems in enterprises and provides the main
capabilities of these systems. The main types of CRM-systems are considered,
their characteristics are given and the main objectives of the systems are
analyzed. The influence of martial law on the choice of systems is demonstrated.
The popular CRM systems used in the country during 2022 and 2023 are shown.

Discussion. Further research is proposed to focus more on the economic
evaluation of efficiency from the introduction of an information system for
managing customer relationships.

Key words: CRM-systems, information technologies, CRM-strategy,

business processes, clients.

IocTanoBka mnpodsaemMH. Y Cy4aCHOMY CKIIAJIHOMY €KOHOMIYHOMY
cepeaoBulll iHGOpMaIlIiHI TEXHOJOT1i HA0yBalOTh BCE OLIBIIOrO 3HAYEHHS B
013HeC-AISIbHOCTI AJIS M1 IBUILEHHS] KOHKYPEHTOCIPOMOKHOCTI. Oco0iiiBa yBara

NpUALISEThCS epeKTUBHOCTI iHGopManiiHux TexHomorii (IT).
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VY Garathox BuUIaAKax €()EKTUBHICTh MIAMPUEMCTB JOCATAETHCS 3aBISKH
BUKOPUCTAHHIO CYYaCHUX, aKTyaJlbHUX I1HQOpMAIiiHUX TexHoJorikd. Tomy
BrpoBaikeHHs [T Ha miAnpreMCTBaX HAa KOHKYPEHTHUX PUHKAX MA€ BUPIIIAJIbHE
3HAUEHHS, OCKUIBKM CIpUSA€ MIJBUILIEHHIO MPUOYTKOBOCTI  CYYacHUX
MIJIIPUEMCTB [5].

[ndopmariitHi TeXHOJIOTIT CYTTEBO 3MIHUIM O13HEC-MIPOIIECH, BIIKPHIH
HOB1 MOXJIMBOCTI JUIsl JISUIBHOCTI MiANPUEMCTBA, AO3BOJIWIM MIANPUEMCTBAM
30eperTd KOHKYpPEHTOCIPOMOXKHICTb, MIJBUIIIUTH ONEPATUBHY MPOIYKTUBHICTD,
KOHTPOJIIOBAaTH €(PEKTUBHICTh, 3HAYHO MPUCKOPUTH poOOUi MPOIECH, 3MEHIIIUTH
BUTpPaTH Ta MOKPAIIUTH KOOPAWHAIIIO PI3HUX BHUIIB IISUIBHOCTI, IMiJABUIIUTH
MPOAYKTUBHICTH Tpalll.

Bes nisnbHICT MIANPUEMCTBA - PO3pOOKa HOBOI MPOAYKIIi, MIIAHYBaHHS 1
BUKOHAHHSI BUPOOHUYMX MpOTpaM, (piHaHCOBA 1 KaJpoBa MOJIITHKA TOBUHHI OyTH
MIMOPSKOBaH1 3aJI0BOJIEHHIO KyMiBeJIbHUX MOTpeO. ChOroAaH1 BIPOBAKEHHS
1HHOBAIlIl Ma€ BUpIIIaIbHE 3HAUYCHHS HE TUIBKM ISl 3arallbHOTO 3POCTaHHS
KOHKYPEHTOCIPOMOXKHOCTI KOMIIaHii, a W muga ¢opmyBaHHS e()EKTUBHUX
BIIHOCHH 3 KJIIEHTaMHU, 110 3a0€3Meuy0Th TPUOYTKOBICTH [1].

AHaJi3 ocTaHHIX AociaimxkeHb i myOJikamiil. CucteMu yrpaBliHHS
B3a€MOBIJIHOCUHAMHU 3 KJI€HTaMH, Ta IX BIOPOBAKEHHS Ha MIAIPHUEMCTBI
po3MIsiAai y CBOIX Mpamsix 0araTo BITYM3HSHUX Ta 3aKOPJIOHHUX YYEHHX,
30kpeMa, baBuko O. €., boromonosa M. A., besyc A. M. [5], baBuxo O. €. [4],
Bacunis B. b., Bacun 10. B., besyc II. L., I'ya3p O. €. [3], I'yceBa O. 1O. [7],

[9],
Kononenko JI. B. [10], Kopobka C. B. [11], lleBuyn M. b., ®imyx B. [14],

Hepeauko I1. M., Imnsamenko C. M., €menssinoB O. [8], 3pubuena LII.

JlazeOnuxk JI.JI. [12], Mapyceii T. B. [1], Ta iH. B ganux mpainsix posriasiHyTO
npoOJieMH OLIHKA €KOHOMIYHOI €(EeKTHUBHOCTI Ta YHPABIIHHS BUKOPUCTAHHS
1HpOpMaIIMHUX TEXHOJIOTIH, ajle 4yac HE CTOITh Ha MICIll 1 TaKi JOCIIKCHHS
NOTPeOYIOTh MOAAIBIIOr0 AOCHikKeHHd. HaykoBo-TeopeTuyHa Ta MpakTU4YHA

3HAYMMICTh 3a3HAYEHUX NPOOJIEM 3yMOBWIN BUOIp TEMHU, 11 aKTyaIbHICTb.
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Mertoro cTarTi € OOTpyHTYBaHHS, NOTJIMOJIEHHS TEOPETUUHHUX MOJIOKEHb 1
PO3pOOIEHHS MPAKTUYHUX PEKOMEHIAIIIM IIT0A0 BIPOBAIHKEHHS 1HPOPMAIITHUX
CUCTEM YIPaBIIIHHS B3a€MO3B’I3KaMHU 3 KJIIIEHTAMU Ha MiANPUEMCTBI B Cy4acCHUX
PUHKOBUX YMOBax.

Marepianu i MeTogu. Matepianamu JOCHIIKEHHS € Tpall BITYU3HIHUX
Ta 3apyODKHUX YYEHUX-€KOHOMICTIB, CIelliajJbHa E€KOHOMIYHa JIiTeparypa,
HOPMATHUBHO-3aKOHOJIaBUl aKTH YKpaiHu, MaTepiaiud HAyYKOBUX KOH(DEpeHIIii,
NnepioAnuYHi BUJAHHSA, pecypcu Mepexi I[aTepHer. B mponeci 3miiicHeHHS
JOOCHIUKEHHST OyJI0 BUKOPUCTAHO HACTYIHI HAYKOBI METOJIU: TOPIBHSHHS,
TEOPETUYHOTO y3arajJbHEHHS Ta TPYIyBaHHS, JIOTIYHOTO Yy3arajJbHEHHS
pE3yNbTATIB.

Buxaaa ocHoBHoro martepiaay. Buznauennss CRM po3mndpoByeThes ik
Customer  Relationship =~ Management, 1m0  03Ha4Yae  «yOpaBIiHHA
B3a€EMOBIJTHOCMHAMHM 3 KJIIEHTaMW» 1 BIIHOCUTBCS JO BCiX CTpaTeriidi, MeTO/IiB,
1HCTPYMEHTIB 1 TEXHOJIOT'1H, sIKi BUKOPUCTOBYE O13HEC JJISI PO3BUTKY, YTPUMAHHS
1 3aJTy4EHHS KJTIEHTIB.

Customer Relationship Management - e oco0auBHil MiAXi 10 BEACHHS
013HeCy, MpHU AKOMY Ha MEpIIe MICIE TISIIbHOCTI KOMIIaH11 CTABUTHCS KIIIEHT.

OcHoBHa Meta BrnpoBamkeHHs CRM-ctparerii - CTBOpPEHHS €IMHOL
€KOCHCTEMHU M0 3aTyUYCHHIO HOBUX 1 PO3BUTKY ICHYIOUHMX KJIIE€HTIB. YTPaBIATH
B3a€EMUHAMHU O3HA4ya€ 3alydyaTH HOBHUX KIIEHTIB, HEUTPAJIbHHUX IOKYIILIB
MEePETBOPIOBATH B JIOSIIBHUX KJIIEHTIB, 3 MOCTIMHUX KIIEHTIB (popMyBaTH Oi3HEC-
MapTHEPIB.

OcHoBHa nepeBara CRM-cucrtemMn B TOMy, IO BOHA MOXE IPUHECTH
KOPHUCTh MPAKTUYHO OYJb-IKOMY OpraHi3aliifHoMy MiIpO3/LTy - BiJ MPOAAXKIB 1
00CIIyroByBaHHS KJIIEHTIB J10 PEKPYTUHTY, MAPKETUHTY Ta PO3BUTKY O13HECY.

Ha puc. 1 naBeneno ocHoBHi MoxiuBocTi CRM-cucremu:
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VYrpaBiiHHA
poboToro
CHiBpOOITHUKIB

Oprani3oBaHa VYnpaBiiHHA
KJIi€HTChKa 0aza |/ Mo:xauBocTi MpoaXeM Ta

aHAJIITUKA

ABTOMaru3aris

Puc. 1. OcHoBHi Mmo:xxauBocti CRM-cucremu

IDicepeno: y3aranpHEHO aBTOPOM Ha OCHOBI [2]

30epiranHs Bci€i 1HQoOpMAaIlli Tpo KIIEHTIB B OJHOMY MICII, peeCTpalis
npoOsieM OOCITyroBYBaHHS, BU3HAYEHHS MOKJIMBOCTEH MPOAAXiB, yIpaBIiHHS
MapKETUHTOBUMHU KaMIaHIsIMU - 11€ BChOTO JIMIIE JEKUIbKAa MOXIJIMBOCTEH, SIKi
Hagae CRM.

Ocxkiunbkn CRM 3a0e3neuye MBUAKANA JTOCTYH A0 JAHHMX, KOPUCTyBadyam
cTae HabaraTo MPOCTIIIE CHIBOPAIIOBaTH MK €000 - SK HACIIJOK,
BUPIIIYIOTHCS MUTAaHHS KOMaHHOI B3a€MO/II1 Ta MIABULIY€ETHCS IPOTYKTUBHICTb.

[Ile omuH Barommuii aprymeHT Ha Kopucte CRM monsrae B ToMy, 1m0
CUCTEMA MIJXOJIUTh IJIsi KOMMaHid Oyab-IKOro po3Mmipy 1 Oynb-gKoi raiysi -
0aHKIB, areHTCTB HEPYXOMOCTI, BEJIHUKUX BHUPOOHUYUX  MIIMPUEMCTB,
TPAHCIIOPTHUX KOMIIaHi, IUCTPUO'IOTOPIB, TEIEKOMYHIKAIIIMHUX KOMIIAHIH,
Jep>KaBHUX YCTAHOB 1 0araThoX 1HIIUX [2].

CRM Bu3Hayae Tpy OCHOBHI €JIEMEHTH: JIFOIU, MPOLIECH Ta TEXHOJIOT11. Bei
MpaliBHUKN BiJ KEPIBHUKIB 1O OOCIYyroBYIOUOrO IE€pCOHAIY MOBHHHI OyTH

OCHOBOIO KOkHOI CRM-cucremu.
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bizHec-miporiecn KommaHii BU3HAYAIOTHCS 3aBIAHHSIMH, SKI HEOOXIJTHO
BUKOHATH, 1 MOKJIaJeHUMU OO0OB's3kamMu. JlOTpUMYHOUYUCH TaKOi CTPYKTYpH,
cuctrema CRM Oynye HalOUTbII COPUSTINBUN MeXaH13M B3aeMo/ii. BiH jerko
HAJAIITOBYEThCA 1 € MaKCHUMaJbHO MPOCTUM 1 3po3yMutnM. Tak iepapxis
BUKOPUCTOBYETHCS, III00 13HATUCS OLIbIIE PO MOTPEOHU Ta MOBEIHKY KIII€HTIB,
o0y yBaTH TICHIII CTOCYHKU. AJKE XOPOIIl CTOCYHKH 3 KIIIEHTAMH € OCHOBOIO
ycmixy — Oi3Hecy. MoskHa — BIJ3HAQUWTH, 10  CHCTEMa  yIpaBJIiHHS
B3a€MOBIIHOCUHAMHU 3 KJII€EHTaMH CIIPsIMOBaHA Ha Te€, 110 O JOMOMOTTH KOMIIaHii
TI3HATHCS 1 3pO3YMITH CBOIX KJIIEHTIB.

Ho ocuoBaux 1urest CRM-cucteMum MOXXKHA BIOHECTH: BH3HAYCHHS
HaWOUTBII «TPUOYTKOBUX» KIIIEHTIB, HABUUTHUCS €(DEKTUBHO MPAIFOBATH 3 HUMH,
3ano0IrTH X NEPEXOy 0 KOHKYPEHTa 1 30UTBIIUTH JJOX1/1 KOMITaH11; M ABUIIEHHS
edexTuBHOCTI Oi3HEC-TIpoIEeCciB, ckoopauHoBaHux y frontoffice, Haninennx Ha
3aJIy4eHHS Ta YTPUMaHHS KJII€HTIB [1].

[TpnOyTKOBICTH KOMIIaHII OyJia O HEMOKJIMBOIO O€3 ETalbHOrO aHajizy
iHopwmartii npo kimieHTiB, a CRM-cuctemMu A03BOJISIIOTh KOMITAHISIM BHUSBJISATH
BY3bKi MicCIlsl B Oi3Hec-Tpoliecax, HaJalouu akTyallbHi JJaHl PO €(PEeKTUBHICTD
MpoAaXiB y po3pi3i kiieHTiB. Kpim Toro ympaBiiHHS Oi3Hec-mpoiiecaMu Ha
ocHoBl gaHux 3 CRM-cucreM 3HayHO NiABULIYE €(PEKTUBHICTH 1 SKICTh
NPUUHSTTS pilieHs [9].

3actocyBanHs CRM-cuctem B mpoleci NpUHATTS PillIeHb NPEICTaBICHO

B Tabmnumi 1.
Tabnuys 1
3acrocyBanuss CRM-cucrem B npoueci NpUuilHATTS pillieHb
CRM pas nmpoaaxis CRM ans ynpasJliHHA CRM ans nigTpUMKH
pilieHb

NPUKRHATTA pillIeHb B paMKaXxX | IPURHATTA pileHb B | IPUIHATTS pileHb B
npoiiecy 30yTy yTpaBIliHHI yIpaBJliHHI Tpo0ieMaMu
€nuHe JpKepeno iH(opmarii | IulaHyBaHHS Ta NMpOBENeHHA | (ikcamis 1  BiACTEXKEHHS
PO KITEHTA KaMITaHii IHI[AIEHTIB

aBTOMaTH3alisg 30yTOBUX CerMEHTYBaHHS KIJII€EHTCHKOI | IIPOIIECIB nepeadayeHHs

6a3u 3aIlUTIB KOPUCTYBAaUiB
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MO>KJIMBICTh aHaJizy | po3moALl 3aBJlaHb, | JOCTYII KJIIEHTIB 1 MapTHEPIB
HaKoMu4eHoi iHdopmarii BiJICTeXKCHHS Xo#ay | 1o 0a3u 3HaHb

BUKOHAHHS
TOYHE MPOTHO3YBaHHS | aBTOMaTH3aIlisl TICHUW KOHTAKT ITiIPO3/ILITiB
IPOIaXiB NepeANpPOJKHUX MPOIIECIB

Jorcepeno: y3araabHEHO aBTOPOM Ha OCHOBI [3]

Inctpymentn CRM mnepenbavaroTb 000B’SI3KOBY HAsBHICTh 0a3u JaHUX
KIIIEHTIB, Yy K1 HAKOMUYYETHCA BCA 1H(OpMaLis PO KIIEHTIB HE3AJIEKHO BiJ il
mxepena. CyTHICTh KOHIIEMIlI yIpaBiiHHS B3a€MOBITHOCMHAMH 3 KIIIEHTaMHU
MOJIsira€ 'y JOCSTHEHHI MIANPUEMCTBOM KOHKYPEHTHUX TME€peBar MUISIXOM
BCTAHOBJICHHS, MIATPUMAHHS 1 PO3BUTKY JIOBTOCTPOKOBUX MPUOYTKOBUX
B32€MOBIJIHOCHH 31 CIIOXKMBA4YaMU 4Yepe3 PO3yMIHHS iX 1HAUBIIYyaJbHUX MOTPEO
[3].

B Ttabmumi 2 HaBeneno npukianu nonyispHux CRM-cucrem, siki

BUKOPHUCTOBYBAJHUCA B KpaiHi B iepion 3 2022 mo 2023 pokwu.

Tabnuys 2
CRM-cucremu, siki BAKOPHCTOBYBAJINCA B YKpaiHi 3a nepiox 2022-2023 pp.
CRM-cucrema XapaKrepucTHKA
SalesDrive ABTOMaTu3ye OOpOOKY 3aMOBJIECHb, CTBOPEHHS 1 BIJICTEXKECHHS

craryciB TTH, o0xix ckmany. SalesDrive Qikcye xoMmyHikarii 3
kiieHToM (m3BiHKHM, SMS, MeceHmkepu, email) Ta momomarae
KOHTPOJIIOBATH POOOTY MEHEIKEPIB.

KeyCRM Cuctema juig aBTomMartu3allii inTepHeT-Toprieii. [13 moeauye B cobi
TOProBi MalJaHUYMKU CAaWTH, COLIaJbHI MEpexki, MECEeHIKEpH) B
OJTHOMY MiCIli, 3BIJIKM JI03BOJIsI€ OOPOOJISATH 3aMOBIIEHHS, BECTH
CKJIAJICBKUI 00JIIK, BUCTABIATH PAXyHKH, OPOPMIISITH MOCUIIKU Ta
aHaJi3yBaTH e()EKTUBHICTh KIIOUYOBUX MOKA3HHKIB.

KeepinCRM Cuctema, cTBOpeHa aBTOMaTH3allii Oi3Hecy, sika 00'eqHana B cobi
BECh CIIEKTP MOXJIMBOCTEH /7151 yIPaBIIiHHS KOMIIAHIEIO Ta 37]aTHA
OINITUMI3yBaTH POOOTY 3 3aMOBIICHHSIMH, aBTOMATH3YBaTH PyTUHHI
CIIpaBU Ta CTPYKTYypyBaTH Oi3Hec-mporuecu. Cucrema opieHTOBaHa
Ha MaJIMi 1 cepeHiit 6i3Hec, IKUM NMOTpiOeH 3pydHuil 1 IHTYITHBHO
3pO3YyMUIMH 1HCTPYMEHT JUIsl ONTUMI3alii poOOTH 3 KII€HTaMH,
yIOpaBIiHHSAM  3aBJaHb, BBEJICHHSIM  (iHAHCIB, TeHepauii
JOKYMEHTIB 1 0araTto iHIIOTO.

OneBox CRM Cuctema 3  IHUPOKUM  (YHKLIOHAJIOM, IO  JIO3BOJISIE
aBTOMAaTH3YBaTH YaCTHHY Oi3HEC-IPOIECiB, a TaKOX 30UIBIINTH
e(peKTHBHICTh POOOTH TMEPCOHATY MiJg dYac CHUIKYBaHHS 3
kiaientamu. Ilporpama He BHMarae BOJOJIHHSI HaBHYKAMHU
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NporpaMyBaHHs Ul BCTAaHOBJICHHS,  HaJalUTyBaHHSI  Ta
BUKOPUCTAHHS.

Asteril CRM CRM-cucrema i aBTOMaru3aulii iHTepHeT-Tponxaxis. Asteril
CRM wmae mmpokuii makeT iHTerpaniii 3 mapkeriuielicamu, CMS,
ciry>)k0aMHM  JIOCTaBKM, OaHKIBCBKUMH cepBicamu, TenedoHielo,
MECEH KepaMHt TOLIO.

Topzcopm Lle cucrema ynpaBiiHHS B3a€EMOBIIHOCUHAMH 3 KilieHTaMu. Dikcye
KOHTaKTH 1 KOXeH eranm poboT 3 kKimieHtamu. CTBOpIoe
HaragyBaHHS NPO 3B'SI3KM 3 KJIIEHTaMH, MPOBOAUTH OMHUTYBAaHHS.
[Minxmoyae Tenedonito Big Binotel i BimmoimaiiTe HAa A3BIHKH
npsmo B mporpami Toprcodrt. IIpoBoauts anami3z i BHOIpKY
KJIIEHTIB 32 iIHTepecaMu, MOKYNKaMH 1 IepeBaraMu.

Dilovod VYkpaiHCbKUI ~OHJIAMH-CepBIC A BEACHHS YIPABIIHCHKOTO,
OyxranTepchbkoro o0Jyiky Ta 31aui 3BiTHOCTI. [litoBoja cmpoirye
poboTy mianmpueMuiB Ta OyxrantepiB, poOuTh ii OUIBII
e(EKTHUBHOIO.

LP-CRM Cuctema ympaBiiHHS  B3a€MOBITHOCMHAMHM 3  KIII€HTaMH.
Inrerpamiss 3 Hosoro Ilomroro: apyk OnaHkiB Kyp’ €pcbKoi
HAKJIAJHOI 3MiHAa CTaTyCiB BiANpaBieHHS (OTPHUMAaHO, BIIMOBA,
TOTYETbCSL /0 BIANpPaBKM), CTAaTUCTHKA NPOAAX, 3PYUHUH
iHTepdeiic, nocTynmu pi3HOTO PIBHS: aAMIHICTPATOp, Kyp ep,
MapKeToJIorT, po3cuika SMS.

Pipedrive CRM XMapHe pIlIeHHs, fKE I0lOMara€ KOMMAaHIsIM BiJICTEKYBaTH
B3a€MOJI1 3 MOTOYHUMHU Ta MOTCHIIMHUMHU KIIEHTAMH B PaMKax
€IMHOTO IHTYITUBHO-3pO3yMinoro iHrepdeiicy. OKkpiM OCHOBHHUX
¢yHkuii, y Pipedrive Mo>kHa CTBOPIOBAaTH Ta Bi3yalli3yBaTH BUPBU
MPO/aXiB, BIACTEKYBATH KOMYHIKAIIIO 3 KJII€EHTOM BiJ] IEPIIOro
3BEpHEHHS [0 YKJIaJaHHS YrogW, aBTOMAaTHU3yBaTH pPYyTHUHHI
3aBJaHHS MEHeKepa 3 MPOJaxKy, a TAKOXK OTPUMYBATH JOCTYII 10
3BITHOCTI Ta aHAJIITHKH.

rcepeno: y3araabHEHO aBTOPOM Ha OCHOBI [6-9]

Jlinepom 2023 pomi ctaB SalesDrive - mpoayKT Mailke BABIYl BUIIEPE/IUB
KeyCRM, saxuii mociB npyre wmicue 3a mnomyispHicTio. Hactka SalesDrive
30ubmmnacs 3 17,7% no 38,3% nopiBHsiHO 3 gociikeHHsIM 2020 poky. Y Tpiiiky
Takox norpanus KeepinCRM.

SalesDrive iHTerpyerbcsi 3 MapKETMHTOBHUMHU CHUCTEMaMU aHAJITHKU
(Google Analytics) Ta m03Boisi€e BiACTEXYBaTH KUIBKICTh JiJIB, MPOJAXKIB,
J3BIHKIB, MPUOYTOK KOXKHOI pekiamHoi kamnadii. Takox y it CRM moxnHa
JIETKO OTpUMYBaTH Ta (opMyBaTH 3BITH IIOAO TOBAapiB, I3BIHKIB, MPOJAXKIB,

pexiiaMHuX kammadiii. Cepejl TOJIOBHUX OCOOJMBOCTEN: IHTErpallis 13 caiTowm,
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KaTaJor TOBapiB, CIyXKOM JOCTaBKH, TeledoHis, email, sms, 3aBaaHHS,
JIOKYMEHTH, BUTPATH, peKJIaMHI1 KaMIlaHii, 3B1TH.

KeyCRM -cucrtema st MiANPUEMITIB Ta IX KOMaH/]I, B €IMHOMY BiKHI1 SIKO1
310paHO Ta aBTOMAaTH30BAaHO 3HAYHY YAaCTHUHY IpPOIIECIB, IO BiAOyBalOThCS B
Oynb-sikoMy Oi3Heci: 30ip Ta oOpoOka 3asBOK (JIi1iB), 3aMOBJICHb, 3alKCIB Ha
MOCIYTy, KOMYHIKaIlisl 3 KIi€eHTaMu (MECEeHIKepHU, COIMepexi, TenedoHis),
BOPOHKH MPOJIAXIB, YroOJl, JIiJliB, MPOEKTIB, YIPABIIHHSI POOOTOI0 MEHEIKEPIB,
0O0JIIK JOXO/1B Ta BUTPAT, JIeTajbHA aHAIITHKA Ta 0araTo iHIIOTO.

Jns Toro mo6 npaBmwibHO 00patn CRM-cucteMy, HEOOX1THO OLIIHIOBAaTH
pecypcH, SKUMH BoJojii€ mianpueMctBo. HaBenemo Taki HanpsMku BHOOpY Ta
BIPOBAIP)KEHHSI CUCTEM: MPOBECTH OLIHKY MOYATKOBUX JAHUX IIOAO JISIBHOCTI
M1JIPUEMCTBA, TEXHIYHOTO CTaHy, TEXHIKO-€KOHOMIYHHMX MTOKa3HUKIB 332 OCTAHHI
TpU pOKH; OOrpyHTyBaTu Micue peamizauii CRM-cucteM, HagaTu iHGOpPMAIIIO
PO JIIEH31i YK 1HII JO3BOJIM, PO3paxyBaTH BapTICTh BIPOBAIKEHHS; OI[IHUTH
MacIITaOHICTh MPOEKTY, JAJISl YOTO MOPIBHATU TEXHIYHI Ta EKOHOMIYHI MOKA3HUKH
3 TMOKa3HUKAMHU AaHAJOTIYHMX TMEpPeIOBUX MiANPUEMCTB, MPOAHATI3YBATH
MOXJIMBOCTI  PO3LIUPEHHS MIANPUEMCTBA; HANAaTH  XAPAKTEPUCTUKY Ta
oorpyntyBatu BuOip CRM-cuctem; 3pobutu aHaniz nocrayaibHUkiB CRM-
CUCTEM, MOXJIMBOCTI €KCIUTyaTaIlii, pPeMOHTY Ta HEOOX1THOTO PiBHS KBami(ikarii
pobouoi cunu; chopmyBaTu rpadik BUKOHAHHS MPOBAKEHHS. AHAJI3 103BOJISIE
BU3HAYWUTHU BEJIIMUMHY BUTPAT Ta MOTOYHI BUTpaTHU Ha BIpoBajxeHHs CRM-
cucteM. lle Haae MOKITUBICTH 3pOOUTH BUCHOBKH 111010 MOKJIMBOCTI peai3alii
BpoBakeHHsT CRM-cucrem.

BucHoBKHM i nepcrneKTUBU NMOAAJBIINX AOCiIKeHb. OTXE, OCHOBHUM
3aBaaHHsIM CRM-cucteM € miATpuMKa Ta aBTOMAaTH3allisi 3aMKHYTOTO ILIUKITY
YIOpaBIiHHS MIAOIPUEMCTBOM, IO BUMAra€ TICHOI I1HTErpaiii pi3HOMaHITHHUX
013Hec-nonatkiB. Tomy BopoBamkeHHss CRM-cuctemu € OJJHUM 13 IPIOPUTETHUX
HaIpsMKIB PO3BUTKY OyAb-SKOi KOMIIaHii, OCKUIBKM II€ JTO3BOJISIE M1JBUIIUTH

SAKICTh OOCITYyTOBYBaHHSI KJII€EHTIB, 3SMEHIIUTH BUTPATU HA MIATPUMKY HEPCOHATY
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Ta 3BUIBHUTH CHIBPOOITHUKIB BiJ TOBCSAKIACHHHX O0O0OB’s3KiB. B momambImx
HAayKOBUX JIOCHIDKEHHSX MPOMOHYETHCS 30CEpPEAUTH OUIbIly yBary Ha
€KOHOMIYHI# OIIHII ePEeKTUBHOCTI BiJl BIPOBAKEHHS 1HPOPMAIIHHOI CUCTEMHU

YIPABIIHHS B3a€MO3B’sI3KaMU 3 KJIIEHTAMU.
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